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LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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FIFTH YEAR. $2 Per Annum. 
'H YEA CHICAGO AND CINCINNATI, THURSDAY, MAY 16, 1901. $2 Per Annum. 
Ss 0 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 
AETNA INSURANCE CoO. 
E. O. WEEKS, Vice-President. ‘ A. C, ADAMS, , 
NORTHWESTERN BRANCH, OMAHA, NEB. 

WM. H. WYMAN, W. P. HARFORD 
er mane i caendeiianendll porone . Gensmah Aget. Aad. Gensel Aqui 
Total Liabilities............++0+ 4,047,342 69 - ona BRANCH, SAN PRANEISS, GA. 
ie Ditliet. «..c.+0cscnscssersee 5,209,953 03 ARDMAN & SPENCER, General Agents. 
Surplus to Policyholders........ 9,309,953 03 INLAND MARINE DEPARTMENT. 

Losses Paid in 82 Years......... 88,243,532 93 CHICAGO ILL., NEW YORK, 
345 La Salle Street. 52 William Street, 














WESTERN SRANCH: 
SETNA BUILDING, 413 VINE ST. 
CINCINNATI, CHIC. 


KEELER & GALLAGHER, General Agents. 











An appointment as agent of the CONTINENTAL 
is a sure cure for all the worries, cares and doubts 


OVER EIGHTY (80) COMPANIES that threaten agents of companies with limited A CONTINENTAL POLICY IS 
assets ; constantly changing underwriting ideas ; | 














FAILED, RETIRED OR SOLD or managements of uncertain permanence. CRITICISM-PROOF AND 
OUT WITHIN FIVE CONFLAGRATION- 
YEARS. PROOF. 

FOR AGENCY APPLY TO 
THE CONTINENTAL FIRE INSURANCE CO., 
PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILLS. 
D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 






. CASH CAPITAL, TWO MILLION DOLLARS. 
PHEENIX Outstanding Loses, $253,062.15 Assets, $5,583,494.25 Reinsurance Reserve, $2,087,882.)7 Net Surplus, $1,242,549.93 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 















































THE WESTERN UNDERWRITER. 











The Ohio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE C0.......... of New York, i. Y. 
ALLEMANNIA FIRE INSURANCE 60 of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 

Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, OHIO. 
Remember: The Ohio General Agency is a Home Institution. 


Cooper 
Firelnsurance Company 


OF DAYTON, O. 





Cuas. D. Megan, 


President. 


H, E. Meap, 


Vice-President. 


Cuas. W. ScHENK, 


Secretary. 








. 
ontinental Successors to 
Ceatinental Assurance Co. of North America. 
asualty Northwestern Benevolent Society. 
Metrepolitan Accident Company. 
ompany ” Railway Officiaisand Employes Accident Association. 





CASH CAPITAL, $300,000.00. 





Wayne County Bank Bidg., Detroit, Mich. 
134 Monroe St., Chicago, Il. 


amen Insurance. 


om 


Writes 





Liberal Policies. 
Low rates and 

Prompt 
Adjustments. 


AND 
HEALTH 


GOOD LIVE AGENTS WANTED. 








| 


OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 
Fire and Marine Insurances Ca. | Fire Insurance Company. 


Oncanrzep 1601. Oucanizen 1381. 


COMBIZED STATEMENT. 
Capital $250,000, Asuetse §5U8208.80. Sarplus $396,802.19, 


on erlag ny, President. Cincinnati, Ohie. 





1825. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


Gross Assets January J, 1908 ........ 0. ccc eee eee eee .. $5,484,014.85 
Capital Stock. ........... $900,000 ee eer $382,618.65 
Surplus I I oe Saiodies - cnaunisersvecssasneud $1,082,618.65 


G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnati, O. 
G. E. MEEKS, Special Agent, Columbus, O. 


1901. | 





isos. 


AT T17 INSURANCE 


NATIONA COMPANY... 


CF GANCINNATL, CHI0. 


Genctai insurance — State ef Ohio Oniy. 
6. W. Pouumax, BR. W. Buaser, 
Prose. @uckweat.. 
GARDNER E. MEEKS, State Agent, - 
Columbus, Ohio. 








Columbia 
[INSURANCE COMPANY 


OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


oO. I. Guncem,, 
Gecretary. 


BR. M. Turesuer, 


President. 





Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED (838. PERPETUAL. 
Capital - $150,000 Assets - $296,031 
Surplus to Policyholders - $237,007 


Wrtuiam H, Catvert, President. 


131 East Third Street. 


Winetecp S. Hutt, Ja., Seo’y. 


Telephone 787 Main. 





Ohio Farmers Insurance Company 











LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January ‘st, 1901, of $1,138,486.00, reserved 
as follows for the protection of policyholders: 


PROD OD IIIS 5 oo tcknwnteciiesecsqencthecceceed $897,953.10 
Reserve for Losses and all other Liabilities.......000.---00s: 70,801.87 
Net Cash Surplus.............00. . at Oe eeeeescene coscees 149,731.03 

Total... ++ -$3,518,486.00 


JAS. C. JOHNSON, Presivent 
M. L. BENHAM, Secretary 


=" ORCANIZED IN 1848 
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Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead 


Friting. Loyalty to 


» Local Agents. 
No Dual 


Agencies. 





wot Yon ee Sat Sen Sie eee ee ea a ee ee ee ea a a a) 








UNITED STATES OFFICES: 


Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 
Mining Exchange Bldg. , Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 








| 


? 


Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America,” 








Is represented in all the Principal Cities of the-United States 
and in Conada,. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who {is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
i experience, can, S @ean oy his capacity, establish his claim to the 

ighest position in the field. It is within his certain reach. The + ee for 
merited advancement are unlimited, All needed explanations will be furnished 


upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Office, No. 1 Madison Avenna, New York City. - - 





OFFICERS, 


. J. Thompson, Cas* Je and Ass’t Sec’y. 

AMES S. ROBERTS, Ass’t Secreiary. €> 

AMES M., CRAIG, Actuary. 

ON. STEWART L, WOODFORD, Counsel. 
A. S. ENIGHT, Ass’t Medical Director. 


R, HeGEMAN, President, 
EY FISKE, Vice-President, 
GEORGE H,. GASTON, 2d Vice-Pres’t, 
GEORGE B. WooDWARD, Secretary. 
THomas H. WILLARD, Medical Director. 





OFFICERS: 


F. H. Nicnoxs, Asst. Secretary. 

W. L. Eaton, Gen’! Attorney. 

W. H. Kennepy, Supt. of Agents. 

J. F. Kennepy, M.D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 


ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 


(ruLty Pain.) 


D. F. Wirrer, President. 

ARTHUR REYNOLDS, Vice-President. 
G, W. Marquarpt, Treasurer. 

C. C. CROWELL, Secretary. 


ASSETS, $483,329.93 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; $7.50 a quarter; $15.00 semi-annually; or $30.00 an- 
nually. Each share is guaranteed to produce the sum of $300.00 in ten years; with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years,and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy to maintain. No possible chance 
of loss, as every dollar is guaranteed to the policyholder whether he lives or dies and 
is secured with a deposit with the State of lowa. 

AGENTS WANTED. 

Experienced agents should investigate this plan, as it is the easiest seller ever 
put on the market. A few good general agency contracts will be given in Illinois. 
Any honest, capable, industrious man or woman can obtain permanent positions with 
this company. Send for our helps and hints to agents, and our policy prospectus. 
Address or call on F. G. HOAGLAND, 


State Agent, 
4th Floor Illinois National Bank Building, Springtield, Illinois. 
TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale 
Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, —e 


Agents, Des Moines; J. B. Tinker, Mason City; F. H. Nichols, Des Moines; C. 
Urowell, Des Moines, 


CUMMED POLICY LABELS. 


PRICE LIST 
COLORS. 
Red and White, 
Blue and White. 
or Chromatic. 


EMBOSSED. 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 


CHICAGO. CINCINNATI, 


Tel. M. 2914. Tel. M, 2077. 
SEND FOR SAMPLES. 





4, W. GHAMPLIN, enaewer™*. W. FRED MCBAIN, eso’v ane Gane. 


MICHICAN’S 
LEADING COMPANY. 
FIRE INSURANCE 
CRAND COMPANY, 
R A P l D S ’ GRAND RAPIDS, MICH, 


ESTABLISHED 1853, 





coe LK HBicce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 
100 William Street, 


NEW YORK. 


F.G. VOSS, Manager and Attorney. 





UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacen. 


The Western and southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - - 


PRANK CALDWELL, Prest. 





OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


t=7"GOOD LIVE AGENTS WANTED. 











4 ' THE WESTERN UNDERWRITER. 








LIVE AGENTS! 


G. L. DOBSON, President. 

D. G. EDUMNDSON, Vice-President. 
A. S. STULTS, 2nd Vice-President. 
LEWIS SCHOOLER, [ledical Director, 


P. M. STARNES, Secretary. 

FP. A. DURHAN, Asst. Secretary 
N. E. COFFIN, Counsel. 

G. A. VANDERSLUIS, Actuary. 





HERE IS YOUR CHANCE TO MAKE MONEY. 


Investigate the plan of the 


NATIONAL LIFE & TRUST CO. 


A LECAL RESERVE, RECULAR LIFE INSURANCE COMPANY. 
Capital Stock, - - 


Look into the conditions of our Guaranteed Ten- Year Endowment Gold Bonds. 
issued by this company is protected by a deposit of approved interest-bearing securities with the Auditor of 
This company also issues regular level-premium legal-reserve life policies on the Non- 

Now is the time to secure the choicest territory. 
Address 


C. C. OTIS, Hammond Bldg., Detroit, Mich., 


the State of lowa. 
Participating basis. 
acting as general agents. 


Manager for Michigan. 





DES MOINES, iA. 
200,000 


Every bond or contract 


Special inducements to men capable of 


b, S. STULTS, 2d Vice-President and Manager, f 
Central Dept., Tacoma Building, Chicago, 


TRUE and DEMING, Matthews Bidg., Milwaukee, Managers for Wisconsin. 





NOTHING SUCCEEDS LIKE SUCCESS. 


Federal Life Insurance Company 


OF CHICAGO. 


The success of the FEDERAL LIFE has been phenomenal. It is an Illinois 
iegal reserve company with a cash capital of $125,000.00, fully paid, lt isan 


institution organized on 
BEST PRINCIPLES 


and conducted in accordance with 


MODERN METHODS. 


Its policies are actuarially sound. Its methods are progressive and aggressive. 
Its rates are as low, and its policy conditions are as liberal as consistent with safety 


and prudence. 
BEST IS NONE TOO GOOD. 

The FEDERAL offers only the best,writes all standard forms of policies—par- 
ticipating and non-participating—Optional Life, Endowment, Annuity and Bond; 
also Provident policies with premiums payablemonthly. Its Continuous Life En- 
dowment policy, copyrighted and written by no other company, is the most modern 
and attractive policy ever written. Literature furnished on application. 

CAPABLE AGENTS WANTED at following state agencies: Marquette Build- 
ing, Chicago; Mack Block, Milwaukee; Carew Building, Cincinnati; Hammond 
Building, Detroit. 


HOME OFFICES: 
Marquette Bidg., 





Isaac MILLER HAMILTON, President. 
D. B. AINGER, Vice-Pres. and Treas. 
J. C. Denison, Secretary. 


The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


o=——FIRE INSURANCE CO, 
OF MAGDEBURG, GERMANY. 





ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 7: William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEVER, Asst Manaacn. 




















hicago. R. M. WILBUR, Asst. Sec. ? 
Ihe Potomac ™ msg 
HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. INSURANCE COMPANY 
OF BROOKLYN, N. Y. 
PAID-UP CAPITAL, $125,000. — 
Western and Southern Department, 205 La Satie Street, Chicago 
J. H. LENEHAN, General Agent 
Reliable agents wanted in all parts of the country. CHAS. R. STREET, Ass’t Gen’! Agent 
’ 
Caledonian e"°""” | The NORTHERN CENTRAL 
ALC QOIMMAT oi scottans. E 
Founded 1805. 
‘‘The Oldest Scottish Insurance Office.’’ rT 
United States Head Office a eee eae ee 
27-29 PINE STREET, NEW YORK CITY. TOLEDO, OHIO. 
fe ee Has the cleanest and best contracts sold. 
Statement January J, 1903. Policies in Amounts from $100.00 to $25, 000.00 
Ri do Seo adel “AEE Lae Perr $1,910,617.66 Payments Monthly, Quarterly, Semi-Annually or Annually. 
EE STIS te ane Oe RI OP $403,382.62 
NET SURPLUS IN THE UNITED STATES....... 80923501 | CRAND OPPORTUNITY TO AGENTS for Territory in , 
Pennsylvania, West Virginia and Michigan. 
Charles H. Post, U. S. Manager. N. A. McNeill, Ass’t U. S. Manager. | yw. Ss, MATTHEWS, J. G. ROBISON, | 


B. G. STARK, Manager Western Department. 





President. 


Secretary. 











THE WESTERN 





UNDERWRITER. 





Provident Savings L ife Assurance 


Society 


OF NEW YORK. 





EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





TO POLICYHOLDERS 


[0 BE FAITHFUL °° ano ‘ccenre 


Is the motto of the management of the Union Mutual. 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE CO. 


(INCORPORATED 1848.) Portland, Maine 
J > 
ARTHUR L. BATES, Vice President. 


To serve 


FRED E. RICHARDS, President. 


Address either 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, Il. 
EDSON D. SCOFIE LD, Supt., 1110 Am. Tract Soc. Bldg.. 150 Nassau St., New York City 








ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES 1 TO Te. 


S str Policies oy to Sell. 
: srmencrH oF f, (7 (; Amounts $15 to $100,000. 
AGENTS W! WANTED. 


The Prudential Insurance 
Company of America. 


40OHN Ff. DRYDEN, Paceioenr. 
Home Office, NEWARK, N. J. 








r1ssO. 





TIE 





1901. 


United States Life Insurance Co. 


IN THB CiTyY OF NEW YORK, 
GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, - President Chemical National Bank. 
\ JOHN J. TUCKER, - - Builder, 
', President Importers! and Traders’ Nat. Bank. 
JA! MES R. PLU M, - - - Leather, 


FINANCE 
COMMITTEE. ] 


Active and successful Agents who desire to make DIRECT CONTRACTS with this 
well established and progressive Company, thereby securing for themselves not only 
an immediate return for their work, but also an increasing annual income commen- 
surate with their success, are invited to communicate with RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. 


AGENTS FIND 


Fidelity Mutual Life Insurance Co. 


OF PHILADELPHIA 


A GOOD COMPANY TO WORK FOR BECAUSE: 


IT TREATS EVERY AGENT WELL. 

Merit is recognized and rewarded. 

The Company pars the full worth of services. 
Contracts are made d:rect with the company. 

Agents are in personal touch with the chief officers. 
Every facility is afforded for success 





Any Up-to-date Man may make an Excellent Agency Contract 
with the Company, by addressing, with references, 


ALEX. [icKNIGHT, 


L. G. FOUSE, President. Vice-President. 





HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 
INSURANCE 


THE AM ERICAN FIRE company, 


OFFICE: 
Company’s Building, 
308 and 310 Walnut St., 





PHILADELPHIA. 
CASH CAPIT: AL, - - $ 500 9on.ce 
Reserve for Reinsurance and all athe r claims, - 1,729,708.5 
Surplus over all Liabilities, - - - 347°362.42 
TOTAL ASSETS, JAN. 1, 1901, - - - - $2, 477,069.00 
THOS. H. MONTGOMERY, President. P'CHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass‘t Sec'y. WM. B. KELLY, Gen’! Mer. 
NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Lansing, Mich, Special Agt. for Ohio, Columbus, Ohio, 





INCORPORATED 1865 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 





SO SUEY By SOUR nsec 604 dt cencenes me Rewed salah .$3,656,401.59 
SE Cuca anti cka de endblateiuw inden ne eedaneneasaras 200,000.00 
Liabilities, including reinsurance. ...............00+004 ee0+ 02,181, 179.89 


Pe is 6 Gh 5 Srineenesiudsdqines«coteewu . 1,275, 221.70 


Cc, 0, COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t See. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 





THE 
INSURANCE Co. 
OF KENTUCKY 


MUTUAL LIFE "*or'ttirse 


GEO. W. MORRIS, President, W. W. HITE, Vice-President, 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas, 


Home Office, - « Louisville, Ky, 


I Ri ible hs ckbdics dedeca&ixcne eae nae $3,018,714.23 
EE RCE TT 191,509.28 
Total Death Claims and Endowments Paid 3,700,821.74 

m Bonds deposited with the State Treasurer for the 


Benefit reat Poli ho 
°o cy Iders. All claims 
and t y' 1 paid promptly upon receipt 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbel! Counties, ay. 
Pike Building, 7 CINCINNATI, OHIO, 
© F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 





FIRE INSURANCE 
COMPANY... 


CERMANIA 


ORGANIZED 1660. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, siehoenccamad 1, 1901. 


Cash Capital. . , ; iionwaee ; - $1,000,000.00 
Reserve for U nearned Premiums... noarie — : 1,563,778.00 
Reserve for Losses under Adjustment 81.571.61 
Reserve for all other claims 42.475.49 
Net Surplus..... 2,275.975.38 


Total Assets... $4.963,800.48 


- 


HUGO SCHUMANN, President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Keur, Ass’t Secretary. 


WESTERN DEPARTMENT, 


E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, IL, 
H. W. CLAYTON, State Agent, Troy, 0. 


Fr, VON BEENUTH, 


Gro. B, Epwarps, } Vice-Presidents, 








6 THE WESTERN 


UNDERWRITER. 








Established 1865. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 
100 WVilliam St., New York, N. Y. 


F. G. VOSS, ManaGer aNnp ATTORNEY. 


GERMAN , 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $120,718.08 


WM. F. STIFEL, President. Mi 
F,. RIESTER, Secretary. ANTON REYMANN, Vice-Pres’t. 


S. W. RICE, Special Agent. 








«2 OHIO ONLY... 


THE OFIO LIFE 


INSURANCE COMPANY, 
BELL BLOCK, CINCINNATI, OHIO. 





An Ohio Company for Ohio People, Conducted Strictly on a Scientific 
Reserve Basis, Under the Stipulated Premium Law. 


ALL THE POPULAR FORMS OF POLICIES. 


Premium Payments made Anaually, Semi-Annually, Quarterly or MONTHLY. 
A Home Company Under Respomsible Management. 


OFFICERS AND DIRECTORS. 
President, O. J. RENNER, of Renner, Gordon & Renner, Attorneys. 
Vice-President, E. C. S'EINKE, Sec. and ‘lreas. The Grau Piano Co. 
Secretary, COLON SCHOTT, of Tafel & Schott, Attorneys 
Treasurer, M. L. ALEXANDER, of M. * Alexander & Co., Fire Insurance. 
Medical Director, S. H SPENCER, M. D. 
Manager, W. A. HUNTER, 
General Counsel, PHILLIP RENNER, of Renner, Gordon & Renner, Attorneys. 


Agents of good address and character wanted inall the cities of the state of Ohio. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Dana, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, = = = $5,600,000.00 


GENERAL AGENTS! 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee 
39 East Third Street, Cineinnatl, oO. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, 
ROBT. ZENER & CO., Indiana and Kentucky, ‘l'albott Block, Indiana ils, “Ind. 
GEO. A. GILBERT, Illinois, Iowa and Nebraska, 184 La Salle St., Ch cago, Ill. 


INSURANCE COMPANY 


OF THE 


STATE OF ILLINOIS, ° 


ROCKFORD, ILL. 


One of the few companies to show gain in 1900. 


.. $46,754.79 
44.721.39 





nerease Ret Assets. ike Ran ee ee 
increase Reinsurance Meserve. ER ae ere eee See 


Writes Fire, Lightning and Tornado 
Insurance. 


GEO. F. PENFIELD, Secy. 


: Rockford, Ill, 
W. H. FULLER, Ohio State Agent, 


: Cleveland, Ohio. ’ 





Central Accident . 


....Insurance Company, 
Park Building, PITTSBURG, PENN. 





Capital and Surplus over - - $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---Moi<« cefinite and liberal than 
other policies. 


——_— 


The above contracts are che best to buy and the best to sell. 








AGENTS WANTED. 











? 
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LOCAL AGENTS AND ‘‘TRUST’’ LINES. 


While the National Association of Local 
Agents at its last meeting expressed its senti- 
ment as to brokerage in that it unqualifiedly 
said that the business of residents should be 
placed by resident agents, yet it did recognize 
the broker in cases where property’in a city or 
town was owned by a non-resident. 

The issue has been brought to a focus by the 
action of the Muskegon, Mich., agents in de- 
clining to divide commissions on the plant of 
the “‘steel trust,” located there, and, in conse- 
quence, the brokers handling the line, Marsh, 
Ullmann & Co. of Chicago, have arranged to 
have it covered by a syndicate of foreign com- 
panies. The commissioner of Michigan will be 
asked to come to the relief of the agents by 
investigating what unauthorized companies, if 
any, are writing the line and to see if the resi- 
dent agents’ law has been violated. The legisla- 
ture will also be invoked to pass a law amend- 
ing the resident agency law by stipulating that 
the agents nearest the risk shall receive the full 
commission, and place the policy. 

Further attention is called to this same issue 
by the passage of a radical law in Arkansas, 
where there is much cotton business written 
outside the State by non-residents. The first 
two sections of the law are as follows: 

Section 1.—Any fire insurance company author- 
ized to do business in this State is hereby pro 
hibited from authorizing or allowing any person, 
agent, firm or corporation who is a non-resident 
of the State of Arkansas, to issue or cause to be 
issued any policy or policies of insurance or re- 
insurance on property located in the State of Ar- 
kansas. 

Sec. 2. Any person, agent, firm or corporation 
licensed by the auditor to act as a fire insurance 
agent in the State of Arkansas is hereby prohib- 
ited from paying directly or indirectly any com- 
mission, brokerage or other valuable consideration 
on account of any policy cr policies covering on 
property in the State of Arkansas, to any person, 
agent, firm or corporation net duly licensed by 
the anditor as a fire insurance agent. 

As the “trust” business is increasing, it more 
and more affects local interests. It is natural 
that a “trust” should desire its insurance con- 
centrated and handled by a single firm, thus re- 
lieving it of much trouble and saving time. 
From the standpoint of the “trust” manage- 
ment, it can easily be seen why it places its 
underwriting in a single office, even if no other 
concession is given than economy of time and 
the relief from looking after the scattered lines. 

The local agents have a side, too, and it 
should not be lost sight of. They see line after 
line being taken from them on which they have 
always received full commission, and it is not 
a consoling matter to receive but a third or 
half of what they have been accustomed. 

While we are on the side of the local agents 
in this controversy, and feel that every safe- 
guard should be placed around them to protect 
their interests, yet it is a question whether legal 
enactment or the influence of companies can be 
of avail in forcing “trusts” to place their busi- 
ness direct. 

Those who look into the future believe that 
restrictions of this kind will cause these com- 
binations to carry their own insurance by form- 
ing individual underwriters and creating a 
sinking fund for insurance. - The “trust” idea 





is in this direction. It has been advocated re- 
cently by the heads of large industrial enter- 
prises, and it would not be surprising to see a 
move of this character at any time. 


Several Ohio field men whose companies 
have been reinsured or sold out, leaving them 
on the mountain to commune with nature, pro 
pose organizing the Anicent Order of Amal- 
gamated Has-Beens. Those whose service 
have been dispensed with by companies yet in 
the ring will be admitted as associate mem- 
bers. 


LAPSING IN LIFE INSURANCE. 

The factor of lapse in life insurance is one 
that will have to be figured upon more and 
more in the future, as business becomes more 
expensive and harder to get. 

Companies will need to spend more money 
and attention to hold business. It will not be 
so easy to replace a retirant as it has been. 

While new lives are constantly presenting 
themselves and old insurants can increase 
their lines, yet the field is not a virgin one as it 
was back in the ’60’s and ’70’s. Some compa- 
nies to-day are giving serious thought to new 
methods to make policies persist. 

The loss on lapses during the early life of a 
policy has been enormous. Many cause a drain 
on the resources that materially cuts down ac- 
cumulations. 

Last year the total amount of insurance on 
the ordinary plan that terminated was $552,- 
173,884. The percentage of the amount lapsed 
to total amount terminated was 51.73 per cent. 
It is thus seen how vast a sum ran off the books 
by lapse, more than equal to the aggregate 
terminated by death, maturity, expiry, surren- 
der and change. 

This should be taken home by the companies 
and thought over. It is too large an amount to 
be sloughed off. It means that old policyhold- 
ers, to a large extent, have borne the brunt. 

It cannot be laid to the door of the large 
companies, for there are some that exceed them 
by several points. The New York Life has a 
low lapse ratio, it being 30.59 per cent. 

The Equitable shows 55.99 per cent and the 
Mutual 69.74. 

The Provident Savings, according to official 
reports, shows a lapse ratio of but 13.32. This 
is not a true amount, as much of the business 
that actually lapsed is charged to expiry, as it 
was written on the one-year term plan. It 
would be impossible to find the true lapse ratio 
of the company from the report. Its expiry 
ratio is 64.37. 

Such companies as the Mutual Benefit and 
Connecticut Mutual have a low ratio, it being 
20 and 21 per cent respectively. These ratios 
mean something, and the time is coming when 
the methods pursued by companies that show 
a good record for holding business will com- 
mand the public eye. 

The companies having a lapse ratio ef less 
than 50 per cent of the total terminated, ac- 
cording to the rank, beginning with the lowest 
are the Mutual Benefit Life, Connecticut Mu- 
tual Life, New England Mutual Life, New 
York Life, State Mutual, Travelers, Massachu- 
setts Mutual, Berkshire, Provident Life and 
Trust, Northwestern Mutual, Aétna, Germania 
and National of Vermont. 

The lapse ratio records of companies should 
be studied well, because it is the highest ratio 
of all the terminating factors. When a com- 
pany becomes a sieve, so to speak, it is well to 
inquire the cause. 





The Firemans Fund Record says: “The 
wild race between our underwriting friends 
in the East, during the last few years, to show 
who could throw the most money the greatest 
distance with the least hopes of return and 
which company could stand it the longest, is 
drawing to a close and a few more looked- 
for withdrawals will lessen the fool competition 
and give profit to the survivors.” 











Risks of Baltimore Company Taken Over 
By the National of Hartford on 
Reasonable Terms. 

The United Fire of Baltimore yesterday re 
insured its business in the National of Hart. 
ford, and will retire from business. It is cur- 
rently reported that the price paid was 32% per 
cent, which is small, as reinsurances are now 
going. M. Lewin Hewes, secretary of the 
United Fire, will remain with the National. 
The United Fire was formed from an amal- 
gamation of the Howard and National of Balti 
more in 1899, and had assets of upward of 
$500,000 on the first of last January. The com- 
pany operated in the western field, and did 
quite a successful business. Frank D. Rogers 
of Chicago was western special agent. Thomas 
C. Parsons of Cleveland was special agent for 


Ohio. 





CUMMINGS SUES FOR DAMAGES. 





Goneral Agent of Western Department Wants 
$25,000 For Misrepresentation From 
Manhattan Officials. 





An echo of the Manhattan failure is had in 
the suit for $25,000 damages filed against the 
company in Chicago by H. D. Cummings, gen 
eral agent of the western department, shortly 
before the appointment of a receiver. Mr. 
Cummings was induced to take the general 
agency along last fall, he claims, under a total 
misrepresentation of the facts. He was as- 
sured that the surplus on Jan. 1, 1901, would 
exceed $80,000, and that the company was in 
first-class condition, upon this showing invest 
ing heavily for the general agency and in stock 
in the company. Mr. Cummings took a con- 
tract for five years, and within six months the 
company failed. 





VALENTINE GOES WITH THE SUN, 


George S. Valentine, special agent of the In“ 
surance Company of the State of Pennsyl- 
vania in Ohio and Michigan, has resigned, and 
will take a special agency of the Sun of Lon- 
don in the Northwest, with headquarters in 
Minneapolis. His successor has not yet been 
selected. 





General Manager Miller and Chairman 
Drummond of the General Accident are in the 
United States. 





Prof. C. Fred Bacon, W. J. H. Robinson and 
Miss Anna E. Pyne are recent appointments in 
the Grand Rapids agency of the Union Mutual 
Life of Maine. 





Colonel H. J. Barns, member of the insur 
ance agency of Clapp & Barns at Warren, Ohio, 
is critically ill, and his death is momentarily 
expected. He is well known in insurance circles 
throughout northern Ohio. 





Henry Wemple, second vice president of the 
Manhattan Life of New York, has resigned to 
take the state agency for Vermont, and is suc- 
ceeded by Dr. William B. Lane. 





John Spearing of Ann Arbor, who has been 
in the insurance business there for some time, 
has gone to Toledo to accept a position with 
the Western and Southern. 





C. C. Glidden, formerly mayor of Ports- 
mouth, Ohio, has been appointed special agent 
for southern Ohio, under State Agent J. C. 
Campbell of the John Hancock Mitual Life. 





R. N. Pollock, the president of the Cuyahoga 
Savings and Banking Company. of Cleveland, 
who fled to Seattle and committed suicide last 
week, carried $65,000 life insurance in favor of 
his family. The policies are in four compa- 
nies and either without the suicide clause or 
containing such for the first two years. 
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FIRE RATING 


AS A SCIENCE. 





SIDE LIGHTS ON DEAN’S NEW BOOK 


Some Misconceptions Have Arisen as to the 
Phases of This Work 
Salient Features Are Shown. 


Important 


Just now the subject of proper rating is the 


main one before fire underwriters, and it in 


creases in importance as the special meeting of 


the Union draws nigh 
There is a feeling that the 


time has come to 


put fire rating on a higher plane than the mere 
basis price lists 


reconstructions of tariffs 


making of new for cihainel 


from time to time 
‘he measurement of fire ha 
a broader s 


of an arbit 


zard certainly has 
than the 


price 


establishment 
It is the duty 
of underwriters to develop fire rating as a 


ignificance 
rary selling 
science. 
Qualifications That Are Necessary. 
The underwriter 
the land of 
tions. He must be familiar with fire 
in all its details. He must know 
tician and an accountant, bred in a exacal 
of the minutiz of fire insurance ac 
counting in its broadest aspects. He must be 
familiar with tariff construction and practical 
rating in the field. He must have the persever- 
ance to study scientific methods and the intelli- 
gence to understand and explain it. He must 
have the unselfishness to devote his own leisure 
hours for many years to the task of investigat- 
ing and establishing the true relation, if any, 
between fire rating and science, and, last but 
not least. the unselfishness publish the re 
sults of his labor at his own expense, with 
reasonable certainty of a considerable financial 


whi 


must 


goes on this quest into 


science have certain qualifica a- 
insuranc e 
it as a sta 


knowle dge 


loss. This is not an easy combination to find, 
but a practical underwriter has at last under 
taken the arduous and thankless task, and 


brought forth the results of his labors in a 
book entitled, “Fire Rating As Science,” by 
A. F. Dean 


Discussion Is Desired. 

THE WESTERN UNDERWRITER 
Mr. Dean’s work 
to the 


has dealt 


and he is no stranger 


with 


before 


readers of this paper. The discussion 
of the scientific aspect of rating is the great 
object desired by the author of “Fire Rating 
As a Science 


\s might have been expected from its novel 
treatment of a subj ect which has been threshed 
threadbare, the book has elicited a good deal 
of unfavorable criticism, which, so far as can 


be seen, has consisted of sweeping assertions 
that the book is difficult to understand. and 
that it advances fanciful or impracticable ideas 


is Dean's Theory impracticable ? 


does Mr. Dean's book 
impracticable 


The vital question 1s, 
advance theories? 
rating at 
into the 


fantastic or 


The importance of the subject of fire 


the present sncosory) at 
truth of the charge that it do 
It is a maxim of sci seat 


time l oer 


ence no generaliza 


tion can be admitted as valid that conflicts with 
any established law of mind or matter, which, 
by common consent, is held to be true, and in 
advancing the generalizations which a com 
parison with science made necessary, Mr. Dean 


to this maxim had he 
generalizations by an exhaust 
observed facts. as well 
established laws of matter and 
perfor this duty he is 
follow the application of his gener 
into all the ramifications of fire rating 
practice 


would have been untrue 
failed to test the 
ive comparison with 
as with the 
mind. In the 
forced to 
alization 
in actual 


mance of 


Value of His Conclusions. 


Without doubt Mr. Dean’s 


exhaustive test 
of his generalizations by comparison with ob 
served facts tends to complicate the argument 
and obscure the conclusions he reaches in the 
end, but what he loses in clarity is more than 
gained the thorough and final quietus he 
gives to contentions which have done much to 
muddle opinion in the past. The conclusions 
reached, however, are the real touchstone 
which reveal whether the ideas are practical 
or fantastic. for it is these conclusions which 
point out what practical steps are necessary to 
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start fire rating on the road toward science. 

The one thing in Mr. Dean’s discussion 
which sets it apart from all other fire insur 
ance literature is that it states in plain, un 
equivocal language, definitions and principles, 
and this fact alone entitles it to the most 
thoughtful consideration of every fire under- 
writer. The tangled subject of fire rating must 
be untangled by logic sometime, and no 
progress can be expected until the discussion 
begins to crystallize into a consideration of the 
validity of definitions and principles explicitly 
stated. Mr. Dean is the first to advance these 
generalizations which it can be granted must 
remain hypotheses until proved or disproved 
one by one, but this does not change the fact 
that he renders a distinct service in giving them 
definite utterance 


A Wave of Fire Destruction. 

As the principles enunciated in the first part 
of his book, with one 
threshed over for generations, 
as true by the 


been 
and are admitted 
modern scientific 
thought, it will save time to admit these as true 
at the outset and turn attention at once to Mr. 
Dean's statement of the law of the wave of fire 
destruction. 

In doing this, one must 
relativity of knowledge admit that fire rating 
in common with all science is a process of es 
tablishing relations, and the first requisite is to 
analyze relations. Science has already 
done this by dividing all relations into relations 
of space and time, or more properly as he terms 
them, co-existent and sequential relations. Mr 
Dean finds these two kinds of relations in fire 
rating, the first in the system of basis sched- 
ules, from which local tariffs are built. 

These tariffs, basis and local, constitute a 
system of classified or grouped co-existent rela- 


exception, have 


consensus of 


under the law of 


these 


tions, stated in ratios which are called fire rates. 
The second relation is found in the changes 
year after year in the rise and fall of loss and 
rate ratios. This is an important and useful 


definition which has long been unconsciously 
recognized by the companies in their individual 
classification lists, which are the instrumentality 
through which each company attempts to keep 
track of the annual changes in the ratios de 
veloped by its own experiencs 


Source of Much Confusion. 


Even if the book contained nothing else of 
value, aside from its definite analysis of rela 
tions, it would constitute an important con 


tribution, for this analysis reveals the 
much of the confusion which in the 
past has risen from the mixing of two relations 
which, by nature, are separate and distinct and 
cannot be made to act for each other 

To alter existing tariffs, or to make new 

riffs, is to destroy co-existent relations in or 
der to make them serve as sequential relations 
This is a scientific fact which fire underwriters 
innot longer ignore without sinning in the 
light of knowledge 

Mr. Dean recognizes that the real science of 
fre rating lies in the sequential relations, that 
its co-existent relations found in basis and lo 
‘al tariffs must be established by common sense 


clearly 


source of 


is a basis of comparison for measuring, year 
after vear, the changing ratio relations found in 
the ups and downs of annual loss and rate 
Waves 

He points out and illustrates by numerous 
diagrams the fact that those ups and downs 
constitute a form of wave motion which can 


neasured only by comparison with a stand- 
ard. and that this standard is found in the 

ariff system of co-existent relations which, in 
order to serve the purpose of a constant stand 


ard, must be free from the incessant changes 
of the past. 
Destructive Influence of New Tariffs. 

Every new tariff constructed destroys, when 
applied, a wide range of established relations, 
and disturbs the possibility of comparison. on 
which all measurement is based. It is hardly to 
be believed that anyone would attempt to dispute 
that the changing annual ratios of fire insur 
ance constitute a form of recurrent movernent 
above and below a mean line, which is tanta-’ 


mount to motion 
diagrams submitted in the book prove this, for 
these diagrams are simply pictures of waves 
produced by the figures found in each case on 
the opposite page 

Having thus reached the 
rating, when dissected. 
relations 


wave Indeed, the numerous 


conclusion that fire 
consists of two kinds of 
absolutely distinct. and that the sec- 
ond of these constitutes a form of wave mo- 





tion, while the first is available as a standard 
of comparison for measuring this motion, th 
reader is to refer to the generalization in part 
one of Mr. Dean’s book, which is the corne: 
stone of his reasoning. This gene ‘poy oa! of 
the law of fire destruction is stated in the fol 
lowing words: 

‘Waves of fire destruction tend toward rr 
duced width of vibration in proportion as prop 
erty is segregated into smaller values.” 


Unvarying Characteristic of Waves. 


Unless one admits 
movement of the 


that the up and down 
annual ratios is entirely law 
must be conceded that there is to be 
found in this motion some one most general 
law which holds good throughout every mani 
festation of these waves. The law stated by 
Mr. Dean sets forth the one unvarying charac 
teristic of these waves. 

In a subsequent chapter, Mr. Dean utilizes 
the well-known law of physics, that the in 
tensity of wave motion increases as the squar: 
of width of vibration, to show that all waves 
even waves of prices, become intolerable when 
they exceed a certain range, and from this law 
he formulates the function of fire rating as a 


less, if 


science, which after establishing by common 
sense reasonable tariff sdietlaan, should have 
for its aim the reduction of annual cost waves 
into endvrable dimensions through artificial 
rate Waves. 

Law of Fire Wave. 

The reasoning through which Mr. Dean 
reaches his -statement of the law of the firs 
wave, and the function of rating, seems unim 
peachable; indeed it is questionable whether 
this reasoning is necessary, for when closely 


scrutinized the law is simply a statement in 
scientific form of the old maxim of distributed 
lines which might be called the basic principle 
of sound underwriting. 

When the first two or more persons, in ordet 
to avoid a tidal wave of fire which might bring 
total destruction to the property of each, agreed 
to share each other's their agreement 
might be said to be the result of an intuitive 
conception of the law of the fire wave as stated 
by Mr. Dean 

The discussion of the entire book rests upon 
this generalization, and upon its validity the 
argument must stand or fall. 


loss, 


Selling Price Must Be Flexible. 
\ logical 


selling 


law is that 
price as distinguished from standard 
must be flexible in order to follow the 
sequential movement of loss waves, and with 
out attempting to follow. the elaborate argu 
ment into all its by-paths, one can now push on 
intelligently to. the practical suggestions for 
making the selling prices of fire indemnity 
flexible under conditions that will admit of 
their prompt and intelligent control. This Mr 
Dean proposes to accomplish by eliminating the 
factor of trade profits as extra-scientific be 
cause it belongs to the commercial side of fire 
insurance. Eliminating trade profit, which lies 
outside of the real problem of scientific meas 
urement, it becomes possible to establish esti 
mates of cost relations in lieu of the present 
rate tariffs, which. state a common selling price 
for the companies and a common buying price 
for the public in a manner so like the prices 
established by “trusts” that the public can 
probably never be convinced of the difference, if 
any. 


corollary from this 


rates 


Estimated Cost Relations. 
These estimated cost relations would be 
form and manner of application 
same as the 


precisely the 
local tariffs, but 
they would be based as nearly as possible upon 


present basis or 
cost to the companies, for the reason that when 
the companies sold their indemnity at any given 
per cent above these estimates, this per cent 
would represent actual and not fictitious profit 

But in establishing their selling price from 
time to time, the companies would have to ad 
vise their agents how much profit they would 
require upon each class in each State, and in 
order to do this intelligently, systematically and 
ac Mr. Dean offers another valuable 
suggestion to the effect that each and every 
risk in local tariffs should be designated by its 
class number. This would necessitate the use 
of a classified list of hazards in the construc 
tion of tariffs, a list which companies would 
be at liberty to adopt in lieu of their present 
classification lists or not. as they saw fit, 
though as the author intimates, the obvious ad- 
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vantage of using this list would be a strong 
inducement to every company to adopt it ulti- 
mately. : ! 

It will be observed that with local tariffs 
prepared in this way, showing each risk with 
its class number and its standard rate or cost 
estimate, the companies would have something 
very like the sales catalogues of mercantile and 
manufacturing establishments, in which prices 
are lowered or advanced by percentages, and 
from which customers can order any class of 
goods by its catalogue number. 

Pian for Keeping Cost Estimates. 


Mr. Dean points out a simple plan by which 
these cost estimates could be established and 
appear in local tariffs along with previously es- 
tablished rates, so it would be possible without 
confusion to begin rating by cost estimates pre- 
cisely as would be necessary in applying any 
new rating tariff. The argument suggests that 
once started right fire rating would evolve into 
a science through three nattiral stages of 
progress: ” 

1. The adoption of permanent cost estimates 
and class numbers in future local tariffs. (This 
would at the outset bring flexible rates which 
could be adapted to existing conditions through 
judgment pending the time when actual statis- 
tics should become available.) 

2. When the country had been so rated, the 
companies adopting the same classification 
found in tariffs would find it possible to main- 
tain statistics showing relations of*income and 
outgo to a common standard, and by combin- 
ing their figures they would obtain a statistical 
basis for the determination of adequate rates, 
year after year. 

National Clearing House Needed. 


3. The final stage is suggested in the chapter 
on “The Comity of Fire Rating,” in which the 
author points out that ultimately, when fire rat- 
ing reaches its full stage of a science of quan- 
titative measurement, it would become possible 
for a National clearing house or bureau of 
statistics to keep an exact account with classes 
and States, and through a system of suspended 
accounts finally collect deferred balances result- 
ing from disastrous State or class experiences. 

These three stages might be said to represent 
a natural evolution from present chaotic cordi- 
tions into an orderly, logical system—in fine, 
into a scientific system. 


Measurement of Sequential Relations. 


It is well to state that Mr. Dean affirms that 
the entire science of fire rating is the measure- 
ment of the sequential relations caused by an- 
nual loss waves, and that in the tariff system 
of co-existent relations he recognizes only a 
complex standard of measurement and under 
the scientific definition of a standard, he further 
recognizes that basis tariffs cannot and need 
not be established by quantitative measure- 


ment. Local tariffs are simply a collection of 
individual rate relations built up from basis 
tariffs. 


All the author asks is that the relations in 
basis and local tariffs be established as accur 
ately as possible by judgment, and remain fixed, 


no changes being made except for actual 
changes in hazard. 
Constructive, Not Destructive, Work. 
A close examination of the book indicates 


that it proposes not destruction, but construc- 
tion along the lines observed by well estab- 
lished scientific procedure. It suggests nothing 
that need entail additional expense or delay 
in the now generally recognized necessity for 
a restoration of the rate-relations destroyed by 
the competition of recent years. It only asks 
that these relations when again established 
shall remain constant, in order that they may 
truly perform the functions of all standards in 
scientific measurement, and thus give perma- 
nent relief from the endless ordeal of rate 
destruction and reconstruction. At the present 
time fire underwriting associations East and 
West are formulating new rating tariffs, and 
are about ready to begin the tedious and ex 
pensive work of rerating the country, but the 
new tariffs they propose to apply are of the 
same old inflexible pattern as in the past. They 
will establish selling prices, which can be low- 
ered or raised only by another rating of the 
country. Before the new rates can be estab- 
lished through local tariffs they will be too 
high for one class and too low for another. 
If too high the free-booting companies will 
reap a harvest through cut rates, and high 
commissions ; if too low, they can be advamed 








only through another process of constructing 
new basis tariffs and thousands of local tariffs 


Cause More Drastic Laws. 


Under any circumstances, the new rates 
which these underwriting associations propose 
to establish will be simply a common selling 
price established by what the public regards 
as a “trust,” and the attempt to put these new 
prices in force will intensify the present anti 
compact crusade and cause more drastic anti 
trust laws. If the country is to be rerated it 
certainly seems time to consider the important 
fact. whether the rates when established can 
not be made so they will stand. It seems ut 
terly useless to go to all the trouble to estab 
lish something that will begin to crumble be 
fore it is completed 

As an example of how not to do a thing, the 
present inflexible tariff system of fire insur 
ance is entitled to first place in point of cum 
brousness, expensiveness and general illogical 
ity. The powers that be in the world of fire 
insurance who blindly adhere to this system 
have no right to complain of the stupidity of 
a public, which persists in enacting valued 
policy, anti-coinsurance and anti-compact laws 
in the face of experience and common sense, 
for these powers have condemned their own 
vocation. 





Imperial 
PURE FINE PARA RUBBER BANDS 


FOR 3 DOLLARS 


WE WOULD SEND YOU 


ONE POUND, POSTPAID 
THE GOODYEAR TIRE & RUBBER CO 


EAST AKRON STATION 
AKRON,OHIO 








WAN TED. 


A lady clerk in an insurance office in a city in South- 
ern Ohio. Must be a good stenographer and type- 
writer and bethoroughly familiar with the details of a 
fire insurance office. Position permanent to the right 
party. Address. giving full particulars, including 
reference, and naming salary expected. 


*INSURANCE,”’’ P. O. Box 182, Dayton, O. 


COMPANY WANTED. 


Wanted a company that will write liberally on farm 
property in one of the best countiesin northwestern 
Ohio. Will givesuch a company a large farm business 
and a satisfactory inside business also. Address ‘‘X’’, 
care 





The Western Underwriter Co , 


413 VINE STREET, CINCINNATI, O. 








KEEP UNDER COVER. 


While not considered exactly immodest 
to expose a line of insurance, nevertheless 
it instinctively arouses an undue amount 
of curiosity on the part of a competitive 
agent when he happens to spy such an ex 
posure. 

Our expansive policy cases, accommo 
dating a line of becoming proportions, 
serve as protective covering from curious 
eyes. 

The other fellow’s policies may be 
mixed up with yours in time, but that is 
not your fault if the result is advantage 
ous from their coming together—under 
cover. 

Try it as a practical advertising scheme 
—no matter about the other agent, that’s 
his business—let your name appear on top 

Made up in attractive shades. Appro- 
priate heading for Fire, Life and Accident 
Insurance. 

Superior Insurance Supplies—Globe-Wer- 
nicke. 

THe WESTERN UNDERWRITER COMPANY, 
413 Vine Street, 164 La Salle Street, 
Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 2014. 











‘AS SEEN FROM CHICAGO. 








LARGE CITIES IN THE WEST 


An interesting plan for handling the situation 
in large 


cities is being seriously considered by 


the Western Union, which involves a three 
fold co-operation between the Western Union 
companies, the non-union companies and the 
leading local agents doing business in the six 
excepted cities. It is proposed, by conference 
between these three interests, t iwree upon a 
low rate of commission to be paid in these 
cities, and the adoption of an effective single 
agency rule It is stated that local agents in 
these cities are very favorably impressed with 
the belief that with a limitation of agencies 
they can well afford to operate upon a much 
lower rate of commission. It is almost uni 
versally recognized that the high rate of com 
mission now paid in large cities is made al 
most wholly necessary by the multiplicity of 
agents. It is not improbable that if an agre« 
ment between the union and non-union com 
panic s can be reached that a conference of the 
leading local agents in the cities interested 
will be called for the purpose of considering 
the matter. 


++ ++ 


NEW SYSTEM OF ESPIONAGE. 


Considerable time seems to be spent by the 


governing committee of the Union, the execu 


tive committee of the Insurance Survey Bu 
reau, and one or two other committees, which 
surround themselves with an atmosphere of 
mystery and secrecy, trying to ferret out the 


avenues that lead to the newspaper offices 

Several stories have recently been published 
that created consternation and indignation, and 
the first method proposed to stop the leakage 
was to employ a detective to shadow newspa 
per men and offices that were commonly sup 


posed to be news sources 


It is now proposed to send out official and 
confidential documents a day or so earlier to 
members who are under suspicion, taking one 
at a time, thus trying to trap the gam« 

\ few members of the important commit 
tees are very narrow in their orbit, and en 
deavor to trail in the darkness as far as pos 
sible About as much attention is given to 
swearing commiutteemen to secrecv, and then 
endeavoring to find the port-hole, as in prose 


cuting the important duties of the committe: 


++ ++ 


HARTFORD CONTROLS THE SITUATION 

The de 
Lancashire 
the 


velopments in the 


reinsurance of the 


continue to attention at 


command 
marvelous machinery of the Hartford in 
this transaction 

handled the deal 
patch No doubt 


portunity to add greatly to the premiums of the 


No other company could have 


with such and dis 


President Chase saw an op 


success 


Citizens of St. Louis, and it would not be 
surprising to see the receipts of the Citizens 
mount up to $1,000,000 this year 

The policy of the Hartford is to have its 


various offshoots in different 
town. Where a Hartford agent 
the Lancashire, no trouble ensues. 
Is ¢ xpected the 
the Hartford 


the 
repre 


offices in 
same 


sents as it 


business will be transferred t 
without Where the 
New York Underwriters agent represented the 


comment 


Lancashire, the business will be transferred to 
it, and the same way with the Citizens and 
Franklin of Columbus, the latter company, 


however, only operating in Ohio 
not planted 
deal, so where a Lancashire 
the Hartford nor the New 
he was given the Citi 


The 


reinsurance 


Citizens 


was well the 


before 
agent had neither 
York 


Underwriters 


ens 


In some cases it was found necessary to put 
down another Hartford or New York Under 
writers agent in order to corral the lines In 
some disgruntled cases, there may be a stir 


over the renewals, but the Hartford has gotten 
all in sight 

The western department of the Lancashire is 
busily engaged in making out a schedule of 
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business for the Hartford. Some seven or 
eight States have been completed, but the bulk 
of the work is yet to be done. The contract 
calls for a completion by June 19, but provides 
for a month’s extension in case of emergency. 

The Lancashire is naturally anxious to get 
the schedule over to the Hartford so the latter 
can take care of endorsements, cancelations, 
etc. It will probably be a year before the 
western branch of the Lancashire is closed. 
All the supplies will have to be gotten in, and 
it may be a surprise to know that not many 
more than half the agents have yet sent in 
Lancashire supplies. Then losses have to be 
taken care of, and the multitude of detail in- 
curred in the closing up of the department 
will require much time. 

All the western specials are placed except 
J. M. Hilton of the Illinois field. The office 
men are also getting well located. 

++ ~~ 
FAILURE OF THE MANHATTAN. 

Otto Kelsey has been appointed receiver of 
the Manhattan, and taken possession of all in 
sight, the assets being small and consisting of 
office furniture, maps and a few claims that 
may be collected. Thus ends the career of a 
notorious company. The superintendent of 
New York has ordered criminal proceedings 
against the officers for alleged false swearing 
as to the annual statement, but it is hardly 
likely that anything can be done. It would be 
much satisfaction if those responsible could be 
brought to justice. Local agents everywhere 
are caught in the downfall, both on account of 
return premiums and losses. Much Manhattan 
business is going to outside brokerage compa- 
nies, no others desiring it. Unadmitted com- 
panies at Chicago have had a great run of 
business since the Manhattan failed. 

The Erie finds itself in a close place in 
States where it reinsured its business in the 
Manhattan some months ago. Several losses 
have occurred and insurants look to the Erie 
to make them good. The Erie states it will 
investigate and sce what it will do. Agents are 
thus badly tied up. 

As is known, the Erie repudiated the rein- 
surance treaty wherein it reinsured Manhattan 
business on the ground that the Manhattan did 
not fulfil the conditions of the contract. Just 
what will be the outcome of this is difficult 
to determine. 

++ + 
DEATH OF WILLIAM E. ROLLO. 

William E. Rollo, of W. E. Rollo & Son, 
western general agents of the Girard, died in 
Chicago last Monday, at the advanced age of 
80 years. He was at his office daily, and was 
attending to his regular duties last Saturday. 
He was the oldest general agent in Chicago in 
point of continuous service, having been gen- 
eral agent of the Girard for 43 years. He or- 
ganized the Merchants of Chicago, which was 
swept away by the big fire. He assisted in pro- 
moting the Traders and later organized the 
Packers and Provision Dealers Insurance Com- 
pany, which reinsured. He carried on a large 
local agency in Chicago. The business will con- 
tinue to be conducted by his son, W. F. Rollo. 
Mr. Rollo was Chesterfieldian in his manners, 


always hospitable and courteous. 
ad + 


POLICY OF DELAWARE AND RELIANCE. 

Since O. C. Kemp took charge of the West- 
ern department of the Delaware and Reliance 
some change has been noted in the policy of 
the two companies. Mr. Kemp, no doubt, is 
pursuing the same course with them as marked 
his successful administration of the Rochester 
German. - 

The Delaware and Reliance are largely pre- 
ferred business companies on a liberal com- 
mission basis, confining their operations to 
the larger points. There has more liberaliza- 
tion been noticed in case of agencies where it 
is believed such a policy will be of advantage 
since Mr. Kemp took hold. It is generally 
conceded that the Delaware, Reliance and 
Rochester German will work side by side, more 
or less, in the field. 





OHIO AND WEST VIRGINIA 


NEW EDUCATIONAL PLANS FOR OHIO. 








State Will Be Districted and Placed in Charge 
of Special Agents—Companies to 
Enter Politics. 


The publicity committee of the Union will 
now endeavor to educate Ohio citizens along 
insurance lines and will enter the domain of 
politics. 

Iowa is already well on toward organization. 
The plan is to divide the State into districts 
and place a special agent over each. He is to 
work through the local agents. The locals are 
expected to influence newspapers, legislators 
and politicians, 

Iniquitous measures are to be taken up and 
shown to be to the disadvantage of the public. 
The searchlight will be turned on valued policy, 
anti-compact and anti-coinsurance laws. The 
people are to be shown the value of fire insur- 
ance and how restrictions have defeated their 
real object. 

Ohio is regarded as one of the worst States 
from an insurance standpoint in the western 
field, owing to its hostile laws and repeated at- 
tempts to curtail the rights of companies. 

Manager John P. Hubble of the Greenwich, 
the secretary of the publicity committee, was in 
Columbus last week, and met a committee of 
field men, consisting of J. O. Dye of the Royal. 
W. J. Wright of the Home, R. T. Huggard of 
the Springfield and Cyrus Woodbury of the 
Queen. The gentlemen will name a committee 
to district the State and appoint field men over 
each. 





REED BROS.’ LOSS AT CLEVELAND. 

No developments have occurred in the com- 
plicated loss at Cleveland, wherein a question 
of liability has arisen over telephone binders. 
As is known, $11,000 is in dispute, all com- 
panies denying liability. No suits have been 
filed. This contributes to the loss, and the as- 
sured takes chances of securing the amount 
from the companies. As will also be remem 
bered, the assured holds only two of four com- 
panies liable, on two $2,500 policies. The claim 
is that the Pheenix of London and Fire Associa- 
tion or the Providence-Washington and Amer- 
ican of New York are liable. Whether suits 
will be filed remains to be seen. 

a+ + 
MERCANTILE STOCKS IN OHIO TOWNS. 

Agents in the second sized cities in Ohio 
do not seem to understand how unprofitable 
mercantile stocks have been. They have set- 
tled in their minds that sixty or sixty-five 
cents is the limit they can secure. To be writ- 
ten at a profit most of these stocks should be 
rated at from eighty-five cents to $1. 

It is true that building rates are low, but 
these lines have not been a sink-hole. The 
buildings in the second sized cities of Ohio are 
well constructed, and losses have seldom been 
total. 


ae + 
ROCKFORD’S DAYTON SUIT. 

The jury disagreed in the recent trial of the 
suit of the Rockford Insurance Company 
against Schieble Bros. at Dayton. The suit 
was brought for balance on account, the de- 
fense claiming to have had an annual contract 
with the company and to have been injured by 
the Rockford’s reinsurance and consequent 
withdrawal from the agency. The point in- 
volved is an interesting one. 

+ + 
FOSTORIA SITUATION STRAINED. 

Local conditions at Fostoria are somewhat 
strained. The union companies are making a 
strong effort to raise all shaded business to the 
tariff rates, in consequence of which, it is 
claimed, much desirable business is finding its 
way to non-union offices. Rates are not main- 
tained and envy, jealousy and “scrap” among 
certain of the agents seem to characterize the 








situation. It is stated that one agent seems to 
take especial delight in having risks bulletined 
raking over old sores and stirring up all 
strife possible. 
7; 
CLEVELAND POWER RISKS ADVANCED. 

Owners and tenants of mercantile building 
in Cleveland, in which power is used for ma: 
ufacturing purposes, are aroused over an ad 
vance in rates, and holding meetings to 
what can be done; but under the Cochran s\ 
tem the advance can readily be explained and 
it is probable that with a clear understanding 
of the reasons for the advance and method en 
ployed the insurants affected will be pacified 

++ 7+ 
WEST VIRGINIA ASSOCIATION MEETS. 

The West Virginia Fire Underwriters Ass 
ciation met in Wheeling Tuesday, there being 
a good attendance. Reports were given as t 
the progress of rating the State and they all 
showed that the work was advancing. Several 
new stamping secretaries will be established. 

The reports showed a general improvement 
in underwriting in the State, and a more set 
tled and satisfactory condition is assured. 

+ ++ 
TUSCARAWAS ASSOCIATION NEEDS REVIVING 

Some dissatisfaction is reported with regard 
to the maintenance of rates in Tuscarawas 
County, it being alleged that agents of a cer 
tain class are offering to write insuranc 
cheaper than anyone else. Tuscarawas is an 
important county, embracing such towns as 
New Philadelphia, Uhrichsville, Dennison and 
Canal Dover, and should be kept in order 
possible. Manager Ross of the Ohio State As 
sociaticn of Local Agents recently made a fl; 
ing trip through the county, and promised to 
return soon and help revive the county associ 
ation. It is felt that this should be done at 
an early date. 





WEST VIRGINIA IS IN GOOD SHAPE. 





New Rating of the State Being Successfully 
Consummated—Resident Agents Law 
Now in Effect. 


West Virginia conditions have greatly im 
proved within the last the Ohio 
3ureau took charge of the State 


year since 
Inspection 
There are some companies not subscribing to 
the bureau, but they are not causing any trou 
ble. Most ofthese companies are in agencies 
whose other companies are members of the 
bureau, and wherever possible, local boards 
have been established, so rate matters have 
gotten in charge largely of the agents, who con- 
trol the situation. 

Quite a noticeable premium income has been 
the result of the new rates. There have been 
no heavy increases, but rather an equalization 
of rates by correct charges for exposures being 


added. Country stores detached remain as b« 
fore, $1.50. 
The resident agents law went into effect 


Wednesday, and it should bring several lines 
back to local agents. The numerous saw mills 
in Randolph, Tucker, Hampshire, Mineral and 
Grant counties are largely controlled by eastern 
brokers, being owned in the East. A great bulk 
of coal is also placed by eastern brokers and 
Virginia agents. Along the Ohio River a few 
agents across the river write West Virginia 
business, but the amount is not large. 

The West Virginia agents have an oppor- 
tunity to control the business direct without 
any difficulty, and should refuse to pay com- 
mission. The saw mills and coal industries 
will have to have insurance, and the locals can 
force them to place it direct. 

District No. 5, in the vicinity of Piedmont, 
or directly west of the mountains, has not been 
organized or rated. This is the saw mill ter- 
ritory. 

District No. 1, or the Pan-Handle territory, 
with Wheeling as headquarters, is being or- 


ganized and rated. Some little friction has 


arisen here about reporting through a stamping 
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secretary, and having complaints referred to 
the chairman, but it is expected this will be ad- 
justed amicably. 

District No. 2, with Parkersburg as a center, 
has not been taken up outside of that city. 

District No. 3, with Charleston and Hunt- 
ington as centers, is now being rated. 

District No. 4, or the Clarksburg section, has 
nearly all been rated and is in good condition. 

Taking the State as a whole, it can be said 
that conditions are excellent. There have been 
a number of fires in stores and the general loss 
ratio is a trifle heavy, but companies that are 
paying attention to the State and giving it at- 
tention are making money there. 





KNEUTSON IS NOW AT WORK IN OHIO. 





Sends Out Literature of Property Owners Fire 
Association—Has Had No Success 
Elsewhere. 


Several Ohio property owners are receiving 
circulars from the Property Owners Fire As- 
sociation of Rock Island, IIl., a concern which 
pretends to give insurance at less rates by 
fighting arson, and having a rebuilding and re- 
placing clause in the policy. 

This institution is well known in Iowa, Min- 
nesota, and other northwestern States. Its 
promoter is Kneute Kneutson, a fanatical 
dreamer, who has some good ideas, but under 
present conditions they are impracticable. He 
gets some companies to write policies he places 
in the name of his concern. They are usually 
companies that have no general business or 
those of small caliber. His method is to ap- 
proach a policyholder, and offer a lower rate, 
provided he will allow his property to be re- 
built or replaced in case of a fire. The idea 
is to eliminate moral hazard. Mr. Kneutson 
is regarded as more of a joke by underwriters 
than anything else and is not taken seriously. 
He is no doubt possessed of some sagacity, but 
it is running in wrong channels. In some sec- 
tions former members of his association are 
very much incensed in being trapped into the 
concern with the idea that it was an associa- 
tion of business men to reduce incendiarism. 
In his old haunts, Kneutson does not operate 
because he has accomplished nothing, and the 
members have paid assessments with no re- 
sults accruing. 

Mr. Kneutson personally is a splendid gen- 
tleman, but is visionary in his outlook. 





COCHRAN RATES WILL BE ADOPTED. 


Large Majority of Cincinnati Board Favored 
Cochran Rates but By-laws Deferred 
Immediate Adoption. 


At the 
derwriters 


Un- 
Thursday, the 
would 


Cincinnati Fire 
Association held last 


meeting of the 


Cochran rating system have been 


adopted but for a provision in the by-laws 
requiring one week’s notice before action on a 
matter of that kind could be taken. The ex- 
ecutive committee recommended that the Coch- 
ran rates be adopted, and a motion to that ef- 
fect, the new rates to be applied from July 1, 
was before the board when the 
mentioned was sprung. 

However, a 


point above 
rising vote was taken as to the 
meeting, and an overwhelming 
majority favored the proposition. C. O. Gan- 
sel, L. E. Guntrum, Adam Benus of the Cin- 
cinnati Underwriters and W. E. Hukill, Jr., of 
the Merchants and Manufacturers voted against 


sense of the 


it. E. E. Shipley, M. L. Alexander and several 
others did not vote. The local offices of the 
Royal and L. and L. and G. were not repre- 
sented. 


It was evident that several prominent agents 
were not favorably disposed toward adopting 
the new system, though they didn’t care to 
come out and oppose it, advising rather that 
action be deferred. After considerable discus- 
sion a special committee was appointed to in- 


vestigate the workings of the Cochran system 


E 





| 





and consider also a report from the committee 
of the board, which has for some time past i 
working on a new schedule for the city to be | 
applied under the present rating arrangement, 
the special committee to report with recom- 
mendations at a meeting to be held Thursday 
of next week. This committee held a meeting 
last Monday and members will visit Cleveland, 
Toledo and Columbus to look into the situation 
under the Cochran systems in those towns. 
They will no doubt be favorably impressed, but 
even if the committee should report adversely 
to Cochran rates, the large majority of the 
board members will not be satisfied until they 
get them, and there is every indication that the 
system will be adopted. 





OHIO AND WEST VIRGINIA NOTES. 


Emil H. Bradford, a new agent at Toledo, 
has the State of Illinois. 
Fred P. Thomas & Co. have been appointed 


sole agents for the Reading at Cleveland. 

The Connecticut has transferred its agency 
at Dayton from M. F. Hooven & Son to G. A. 
McHenry. 


The London Assurance has gone 
agency basis at Dayton, 
with G. A. McHenry. 


E. J. Dickey has started an agency at Will- 
oughby, representing the Manchester and Scot- 
tish Union and National. 


on a single 
taking up its agency 


Henry Vance has a new agency at Green 
ville. He represents the Northern, German 
of Pittsburg, Milwaukee Fire. 


Clayton W. Young of Youngstown has 
started a new agency at that place. His com- 
panies are the tna, London Assurance and 
Connecticut. 


Harry Frederick of Upper Sandusky has 
opened a new agency at that place. He rep- 
resents the Greenwich, forn 1erly in the office 
of Arthur A. Stultz. 


Joseph Gunther has resigned the agency of 
the Michigan Fire and Marine at Cincinnati, 
because of instructions to submit special haz- 
ards before binding. 


The directors of the Washington of Cin- 
cinnati have declared a dividend of 50 per cent 
as the first dis tribution in winding up the af- 
fairs of the company. 

Every local agent at Sandusky is now a 
member of the local board except Pierre De 
Allen, who represents the Hanover, L. and L. 
and G., Newark and W 

The following companies recently transferred 
to Buerkle & Lermann at Sandusky: Ger- 
mania, American of Pennsylvania, Spring Gar- 
den, Eagle and Firemens of New Jersey. 

A. C. Watson, an agent of London, Ohio, 
has also secured the agency of Johnson & 
Warner of that place, and will be assisted by 
Mrs. Watson in looking after the business 

John Q. Baker and J. D. Van Culin, local 
agents at St. Paris, Ohio, have consolidated 
their agencies under the firm name of Baker & 
Van Culin. Ten companies are represented, all 
union except the Northwestern National. 

The National Board reports that the 
pipes of Dayton, Ohio, are being destroyed by 
electrolysis and are already in a dangerous 
condition. Disintegration has been discovered 
in many places and the board asks members to 
co-operate in securing improvements. 

William M. Hahn and Edward Mansfield, 
trustees of the Buckeye Mutual Fire Insurance 
Company of Shelby, Ohio, have filed a report 
with the Supreme Court at Columbus, wh ich 
shows that they have collected $56,425.66, and 


estchester. 


water 


disbursed $56,981.38, leaving a deficit of 
Sere 70 
PIII: 

C. M. Crumley succeeds John D. Jackson as 


agent of the Ohio 
County, at Lancaster, 
business of Mr. Jackson, who will work with 
Mr. Crumley for the present, but expects to 
locate at Columbus in the fall. Mr. Crumley 
has been connected with the insurance business 
for several years. 


Fairfield 
purchased the 


Farmers for 
having 





The Hamburg-Bremen has appointed Edgar 
W. Bishop of Quincy, IIl., special agent for 
Missouri and Arkansas. 

The Pacific Fire is drawing in its plant in 
some parts of the West. In a few places it 
has reinsured its business. 





UNDERWRITING IN MICHIGAN 


FREQUENT HEAVY LOSSES IN DETROIT 





Considerable Speculation Arises as to the 
Reason for So Many and Heavy Dam- 
ages in the City. 


The frequent and heavy losses in 
field and n 


Chey want to learn the cause, if 


Detroit 


have set thinking 


men anagers 
possible. The 
city has become a weekly contributor to the 


large loss account 
Some attribute it to defective electr 
lightly buildings, the 
owners not trying to remedy defects 

While the fire department is well equipped, 
yet close often stated that it 
Many who have 
handling of the department at a 
severely criticized the 
men worked 

Howard P. Gray of the governing commit- 
tee of the Union was in Detroit last week in- 
specting the waterworks and fire department, 
in order to get the basis rate for the new mer 
cantile schedule 


ic Wiring, 


others to constructed 


observers have 
lacks ability in. its 
watched the 
fire have 
which the 


head 


manne! in 


as to apply to that city. 





GARRISON MAKES NEW CONNECTION. 
Charles Garrison, special agent of the Grand 
Rapids, takes the Michigan field for the Dela 
ware and Reliance. H. F. Crawford, who has 


had the field, himself to Ohio and 
West Virginia 


will devote 


++ tr 
PORTLAND CEMENT MILL HAZARD. 


The Michigan Field Club will take up the 


hazard of Portland cement mills, which are 
rapidly being built in different sections of 
Michigan. A paper will likely be read at the 
next meeting on the subject. 


The new process of pulverizing bituminous 
coal in clinker mills is regarded as an extra 
hazard, in that it increases the possibility of ex- 
plosion. The cement mills of good construc 
tion are regarded as desirable business. 

++ + 
MICHIGAN FIELD CLUB’S WORK 

The Michigan Field Club is 

trim and has every indication of becoming a 


now in good 


helpful and successful organization. Its meet- 


ings are held on the first Monday of every 
month. It will take up some of the sore spots 
like Adrian, Charlevoix and Traverse City, and 


try to ameliorate conditions. 


The salient object will be to bring field men 
in their work 
too much pulling 
agents in Michigan are showing signal 
in developing their iated work. 


++ ~ 


closer together Heretofore there 


has been apart. The 


special 
ability 
assoc 


HOUGHTON COUNTY IS ORGANIZED 
Fire insurance agents of ( 
Lake Li: 
Houghton County 1 
organized an 


-alumet, 
iden and 


Houghton 
Hancock, other points in 
et at Hancock May 8, and 
underwriters club. The 
bers believe that the club will be 


nem- 


a success iron 
i 
social 


and business points of view. 


++ +? 
MICHIGAN FIRE APPOINTMENTS 


The following are Michigan fire appoint- 


ments: 

American Central—Henry Linsel, Detroit; W. H 
jailey, Lapeer. 

American, N, J.—Ira 8. Jeffers, Palo 

/tna—E. R. Webster (succeeding R. J. Louns 
bury), Pontiac; Frank Nellis (succeeding 8. Pray), 
Wyandotte. 

Kalois—Samuel H. Taylor, Cheboygan. 
Concordia—Geo. G. Glenn, East Jordan; Thomp 
son & Duff, Jackson. 

Girard—lIva C. Montague, Allegan. 


Hartford—Samuel A. Bailey, Bent 
F. Corcoran, Crystal Falls; 
istee; Burton A. Bowditch, Pittsford 

Ins. Co. of North America—A. A. & B. W. Par 
ker, Detroit; Fred B. Richardson, Reese. 

L. &C Menominee Ins. Agency, Ltd., Me- 
nominee. 
Merchants, N. J.—Mrs. Agnes Gibson, 
Merton Fitzpatrick, Hillsdale 
Mercantile—H. A. Young, Ishpeming; Menominee 
Ins. Agency, Ltd., Menominee; Frank M. Beney, 
Negaunee; Wm. B. Baum & Bro., Saginaw. 
Netherlands—C. J. McInerney & Co., Bay City. 
Orient—Delray Treat, Decatur 
Phenix, Eng —Geo. B. Sedgwick, 


on Harbor: Jas 
Wallace & Hart, Man 


Coldwater: 


Ishpeming: 1 








IQOI. 
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ward Carroll, Ontonagon; Chas. F. Smith, Rock- ii LINOIS STATE TOPICS. | adopted, while the fire board is justly praised 
“Prussian Nationa!—Henry I. Allen, Schoolcraft. L for its efficiency and promptness in seeing that 
Prov.-Wash.—Clyde A. Sprinkle, E: aton, Rapids; eh Sas the provisions of the new city law are fully 
Roy E. Pettit. Ithaca; Wm. F. Hunt, Marine City; complied with. 
Edwin ©. Shaw, Newaygo: Lewis F. Wendt, BEERS INCIDENT AT CHAMPAIGN, 6: The following is the form of the inspection 
Wayne. . ; ies 
Guces Hughes Sykes, Bellevue; Leman A. Lyon, notice: 
Cpe a! , hin! Maatiaee Sendites, Matas Companies That Retired from the Agency FIRE INSPECTION NOTICE. 
teading a bayette eave , een. 
Security, Conn._Wm. K. Childs, Ann Arbor; Charge Bad Faith to Those That Inspector’s Report No.. ee ey 
J. A. Beardsley, Clarkston. “wy Remain. "eee NE MR alg ai bcos 190... 
State, Eng.—Menominee Ins. Agency, Menominee. P N 
Union. Eng.—Menominee Ins. Agency, Menom- ‘ : . ; ‘ of Premises Ones eeeeee 
ioe Considerable feeling has arisen over the owned by 





AFFAIRS OF THE DETROIT CLUB. 





Dignified and Quiet Composure Marks Its Pro- 
ceedings—High Loss Ratio Hav- 
ing an Effect. 





The Detroit Board of Underwriters has been 
pursuing a very quiet and conservative course 
of business procedure since the handing down 
of the Guthard The 
has not been making much noise, 
without 


organization 
but has main- 


decision. 


tained a dignified composure, resort- 
ing to the extreme measures to find out infrac- 
tions of rules that characterized its conduct 
before the rendition of that famous decision. 

The effect of this conduct has been a great 
surprise. Instead of everything going to the 
“demnition bow-wows” as calamity howl- 
ers said it would if sledge-hammer methods 
were not used, the condition of affairs has 
been much better than at any time during the 
last three years of the club’s history. One or 
two agents have continued to write for the 

Guthards, but they are small fry and the vol- 
ume of business they could ‘take care of 
amounted to little. ; 

The executive committee is now meeting in 
weekly session, at each of which a certain num- 
ber of agents are cited to appear. To these 
agents is explained the situation, the necessity 
of adhering to good practices, the evil of writ- 
ing for outsiders and the like. This is followed 
up with a mild admonition that any agent 
caught writing for outsiders will be summarily 
expelled from the club, which is the line of 
action that will surely follow. 

Nearly all of the agents appreciate the neces- 
sity of adhering to good practices, and it is 
understood that the others are so frightened at 
the prospect of losing their membership in the 
club that they pursue such principles as a mat- 
ter of course 

The heavy loss ratio in Detroit and through- 
out the county generally has not been a small 
factor in bringing about this much desired re- 


sult. Companies are not in sympathy with cut- 
raters when it proves to be a losing game. 
The result of it all simply goes to show that 


bad practices cannot continue on the part of the 





agents unless the companies themselves sanc- 
tion them 
MICHIGAN NOTES. 
The Roval transfers its agency with Fred 


Guenther at Detroit to Forbes Robertson. 
The Citizens of Missouri transfers from Mar- 


tindale. Mather & Irwin at Grand Rapids to 
W. Fred McBain 

Thomas Quinlan gets the Aachen and 
Munich at Petoskey and Thomas Linehan at 
Harbor Springs, Mich. 


A new agency has been started at Pittsford, 
Mich., by Fred B. Richardson, who has the 
North America. 

Forbes Robertson, a Detroit local agent who 
has had a non-union agency for a number of 
years, has resigned all his non-union compa- 
nies and taken the Royal. 

Arthur H. Gaukler of Detroit recently re- 
signed the Union of Philadelphia and Dela- 
ware, the former going to the office of Elliott 
& Haviland, and the latter to Julius Bonning- 
hausen. 

The bill introduced in the Michigan legisla- 
ture by Senator Loomis, making it unlawful for 
any foreign company organized outside the 
State to write any risk located away from its 
agency proper, unless it pay the agent nearest 
the risk his full commission, is meeting with a 
good de: il of opposition. 

In adjusting losses at Portland, Mich.. re- 
cently, cause of fire unknown, Secretary Fowle 
of the Farmers Mutual of Ionia County, stated 
that insurance companies were becoming more 
satisfied each year that many of their losses re- 
sult from the general use of parlor matches, 
which are often dropped carelessly and are 

easily ignited by friction 


| 
' 
| 
} 
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Beers agency incident at Champaign, and un- 
less three union companies take back water, 
teouble is likely to ensue. As will be remem- 
bered. John N. Beers unionized his office. and 
later took on the Manhattan, Western Under- 
writers and Farmers and Merchants. Several 
specials agreed to pull out, and all union com- 
~*~ did so except the Firemans Fund and 

Paul, which still remain. In the meantime, 


Mr. Beers unionized again, but the old compa- 
nies would not return, and protested against 
the other two clinging to the agency. Later, 
the Aachen and Munich entered the Beers of- 
fice, and many claim this is in violation of the 


union agreement. 

Some managers have explicitly instructed 
agents to hold their old business, and 
meet Mr. Beers in competition wherever pos- 
sible. When interviewed, the aggrieved man- 
agers say that they do not care for non-union 
tompetition, but do dislike the alternative of 
being forced to fight associate union compa- 
nies. Field men look upon the Champaign in- 
cident as very unfortunate for the Union, as 
the non-union companies are using it as an 
example. 


their 





CONDITIONS AT FREEPORT. 

feared some time ago, when special 
hazards at Freeport were rerated, causing an 
increase in the tariff, that trouble would arise 
the protesting against the new 

The companies stood firm on the new 
tariff and no bad results accrued. 

Freeport is peculiar in its insurance business, 
owing to the city being the home office of the 
German. 

That company writes the great bulk of the 
preferred business of Freeport, and most of 
the best mercantile bvildings. This leaves the 


It was 


over locals 


rates. 


special hazards for outside companies with 
very few preferred risks to compensate for 
them. 





OTTAWA IUNICIPAL INSPECTIONS. 





Local Agent Tells of the Splendid System in 
Vogue in the Illinois City for Re- 
ducing Fires. 


A local agent of Ottawa, in writing to an 


eastern paper regarding the plan of fire in- 
spection in that city, says: 

‘The new ordinance relating to fires is 
working excellently well. and no doubt will 


be productive of an immense deal of good in 
preventing fires in Ottawa and causing our 
people to be more careful in this direction. 

“The first monthly report of the fire board, 
including that of the fire ins pector, shows 
that 190 inspections were made, 152 cellars 
and rooms, and 24 chimneys were found to be 
in a dangerous condition, and that 23 firewalls 
either were defective or missing. 

“One hundred and thirty-two unsafe cellars 
or rooms and 13 chimneys were promptly put 
in good condition, and it is probable that all 
of the fire traps discovered-have received at- 
cention by this time; if not, the owners or 
tenants will hear from the board and inspector 
in a somewhat peremptory manner. 

“A part of the duty of the board is to 
make careful investigation as to the causes of 
fires, of which three (small ones) had oc- 
curred at date of the report. Such examina- 
tions were duly made; in one case a serious 
defect in construction was shown to have 
caused the fire; the other two were attributable 
to carelessness, pure and simple. 

“The work of the board has caused adverse 
criticism from a very few persons, but nearly 
ail of our citizens are delighted with the work 
thus far done under the new ordinance. Our 
mayor is receiving high commendation for pre- 
paring the ordinance and causing it to be 
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eee story dwelling, store, factor) 
Construction, 
frame, brick, stone. Chimneys are in. : 
CN oo is do ébecascs Are the chit mne} 


If so, of what material 
es. fe errr 
condition by reason of. Party walls do. 
.extend to and through the roof. Are 
sawdust ne oe te ST aE Ore ee Is 
sawdust or oily rags kept on the premises... . 
If so, how kept or secured........ 
You are notified to remedy the defects and 
improve the conditions above named, to comply 
with the ordinances of the City of Ottawa. 


Fire Inspector.” 





SECURITY AND FARM BUSINESS. 
Manager Sheldon of the Con 
necticut has circularized Illinois agents quite 
freely on that entrance 
farm business in Illinois. It 
able acquisition to 


Security of 
company’s into the 
will be a valu 
agents. In some 
agents, not realizing it was a non-union com 
pany, have accepted the agency and thus dis 
qualified them from receiving graded commis- 
sions. This is particularly true in small towns 
+ ++ 
TERM INSURANCE EXHIBITED. 

Giving three years’ insurance for two years’ 

rate gives one year’s insurance 


cases 


for one year's 


interest on one premium. 
Illustration: January 1, 1900, policy issued 

) John Smith, one year, for $1,000, at 5 per 
cent, premium, $50. January 1, 1901, policy 
renewed, premium, $50. Total received in 
twelve months, $100. 

January 1, 1900, policy issued for three years, 
$1,000, at 10 per cent, premium, $00. 

Result: The company had the use of $50 
from January 1, 1900, to January 1, 1901, which, 
at 5 per cent, would pay $2.50 for the third 
year’s premium, instead of $50. 

No wonder that term business doesn’t pay! 
—Firemans Fund Record. 





ILLINOIS NOTES. 
p.. RR. 


j Sharp of 
Germania. 


Taylorville, Ill., gets the 
The Niagara goes into the 

at Princeton, Il. 
Albert Barnes gets 

derwriters at Decatur. 


Mezenkop agency 


the Northwestern Un- 


The Home transfers from the Lucas age ney 


at Pekin, Ill., to John L. Smith. 

z. H. Brainerd gets the Manchester at 
Springfield, Ill., from the Grant agency. 

R. S. Odell takes the Illinois field for the 


Phenix of Brooklyn, succeeding Dr. B. T. Wise 

The Magdeburg the Thomas 
agency at McIntyre & 
Wood. 

The Muller, 
catur, IIL, 
$60,000. 

The Northwestern 
Boro at Rock Island. 
and Dubuque. 

The Insurance Company of the State of Illi- 
nois has appointed Wallace Mink special agent 


from 
Bloomington, IIl., to 


goes 
Platt & Wheeland loss at De- 
has been adjusted for approximately 


National goes to John 
He also has the Pacific 


for the Illinois field. 
John W. Rose of Litchfield, Ill., has taken 
his son, P. J. Rose, into partnership. The 


firm will be known as Rose & Co. 

J. C. Pirkey of Streator, Ill., has unionized 
by resigning the Germania and Spring Garden 
His son, M. C. Pirkey, takes the outside com 
panies. 

Joseph Stephens has withdrawn from Dow- 
ney & Brown at Paris, Ill., and will open an 


The old firm will be E. C. 


office for himself. 
Downey & Co. 
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AMONG THE GASUALTY MEN. 








CONTINENTAL CASUALTY’S FUTURE. 


President Bunker Gives Some Interesting In- 
formation in His Annual Report as to 
the Company’s Condition. 


At the annual meeting of the Continental 
Casualty Company last week, President C. H. 
Bunker gave a report that is interesting to all 
casualty men, not only as it refers to the Con- 
as an indication of the trend of 
personal accident insurance in general. 

He called attention to the perils met in build- 
ing up a business, especially along insurance 
lines, as an insurance company is a semi-pub- 
lic institution. He asserted that it takes 
time, patience and much money to get a plant 
well rounded. Mr. Bunker stated that it took 
upward of $500,000 to cover the expense of 
getting the various interests of the Continental 
established. He argued for a cautious, con- 
regular course. 


tinental, but 


servative, 

The president showed that the economic 
tendency of the day was toward concentration, 
in order to reduce the expense ratio, and for 
that reason the various institutions had been 
merged into the Continental. He thinks that 
small companies are doomed and will ulti- 
mately consolidate with the large companies. 
That no monopoly can take place, he showed 
by the existence of fierce rivalry and competi- 
tion. 

Speaking of the absorption of the North- 
western Benevolent, he said that it brought 10,- 
000 policies to the Continental. They are writ- 
ten on the monthly payment plan, which is, in 
reality, an industrial department. He added 
that the receipts of that department had in- 
creased 33 1-3 per cent, and plans are on foot 
to extend its field. 

He told of the amalgamation of the Metro- 
politan and the Continental Assurance, and 
late. of th. reinsurance of the Railroad Em- 
ployes and Officials. The Continental has en- 
tered many States, and the*various consolida- 
tions did not result in many lapses. 

In speaking of the departments of the com- 
pany, he said that the railway instalment busi- 
ness predominated, and that active steps were 
being taken to increase it. He also added that 
the management had plans under way to bring 
the commercial accident branch up to the rail- 
way instalment receipts. 

He called attention to the danger of putting 
all the effort on railway business, saying that 
railroad combinations are being formed, and 
the results are problematical as to the effect on 
accident companies carrying their lines. Mr. 
Bunker averred that the consequence might 
be that certain accident companies might corral 
all the business or they might lose some very 
valuable franchises. In some cases railroads 
are thinking of operating their own relief 
departments. He does not think it wise to be 
dependent on this branch alone. 

The president in reviewing the factory in- 

Sstalment lines said that good results had ac- 
crued from them, and that work here would be 
pushed to its fullest extent. He said that 
manufacturing industries were prosperous and 
laborers were getting good pay. 
_ President Bunker announced that the Con- 
tinental had a reinsurance contract with the 
Munich Reinsurance Company, by which all 
death benefits are reinsured down to $2,500 on 
a single risk. The company has over 45,000 
policies in force, and half of them do not in- 
clude death benefits. He said that there was a 
growing demand for double benefit policies, 
and a conservative course seemed to dictate a 
essening of liability by reinsurance. 

In conclusion, he stated that with four com- 
panies under one management, and all consoli- 
dated, thus greatly reducing the expense of op- 








eration, the Continental should have a success- 
ful future. 

Mr. Bunker has had so wide an experience 
in his line, recognized as one of the soundest 
accident men in the country, content to build 
up gradually, and conservative in his move- 
ments, that it would seem the Continental was 
entering on an era of great prosperity. 





NEW WEST VIRGINIA COMPANY. 

A new surety company was recently organ- 
ized at Elkins, W. Va., under the name of The 
Trust Company of West Virginia, with ex- 
Senator Henry G. Davis as president, Senator 
Stephen B. Elkins’ as vice-president, and 
Speaker of the House of Delegates W. G. Wil- 
son as second vice-president. The capital 
stock is $250,000. The company has made the 
deposit of $50,000 with the auditor of the State, 
as required by the recent act of the Legisla- 
ture governing domestic fidelity, guaranty and 
surety companies. The company has strong 
financial and political backing, and it would ap- 
pear that its officials were responsible for the 
passage of another law at the recent session of 
the State Legislature, which requires all surety 
companies doing business in that State to com- 
ply with the regulations governing domestic or 
state companies, and deposit with the 
auditor at least 20 per cent of their paid-up 
capital stock (but such deposit need not ex- 
ceed in any case $75,000), in cash or bonds, to 
be approved by the board of public works. It 
is not probable that more than one or two 
companies will comply with this provision and 
make the deposit, hence the Elkins company 
will have an easy field. 


state 


++ ++ 


CHICAGO LIABILITY BANQUET 

The Chicago Liability Board held a banquet 
at the Grand Pacific Hotel last night, at which 
were present the managers and special agents 
»§ compact companies. Charles H. Eldredge 
of the United States Casualty presided. Ad- 
dresses were made by W. A. Alexander of the 
Fidelity and Casualty, Manager Masters of 
the London, Auditor James Stone of the Mary- 
land, Manager Tomm of the Standard, Man- 
ager Overman of the Maryland, Manager Gil- 
bert of the Employers Liability, Special Agent 
Phister of the London and others. 

+ ++ 
WRITES BIG LIABILITY LINE 

E. Shriver Reese of Cleveland, general agent 
of the Fidelity and Deposit and city agent of 
the Ocean Accident, who has made a record 
for writing large liability policies, is reported 
to have recently written an employers’ liabil- 
ity line in New York City, with premiums of 
about $80,000. Other big liability transactions 
of Mr. Reese were the writing of the Pick- 
ands, Mather & Co. line, the second largest at 
with premiums of $30,000, which 
he recently renewed in the and the 
American Ship Building Company’s line, the 
largest at Cleveland and probably one of the 
largest in the world. 

++ ++ 


CREDIT INSURANCE IN THE WEST. 


Cleveland, 
Ocean, 


Agents of the Ocean Guarantee and the 
American Credit Indemnity complain that the 
main obstacle that they have to meet in se- 
curing business is the fact that a half dozen 
companies writing this form of insurance failed 
during the panic a few years ago. Business 
men are afraid to risk other companies, and it 
will require some time before confidence can 
be restored. Even now credit indemnity is a 
new line, peculiar in its operations, and will 
require considerable educational machinery be- 
fore it becomes well known. 
++ + 
GENERAL'S NEW HEALTH POLICY 

The General Accident has sent out to agents 
specimen copies of its new “Utopia” health pol- 
icy with applications, which do not require the 
signature of the applicant. The policy pro- 
vides $25 weekly indemnity, and $2,500 for total 
blindness, or complete paralysis of both hands 
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or feet or one hand and one foot, and covers 
any disease or sickness, paying indemnity from 
two to twenty-six weeks, 
ture of the illness, The 
half or 
portion. 


according to the na- 
premium is $25, but 
rate policies are 


double issued in pro- 


GENERAL ACCIDENT IN CHICAGO. 

The General Accident of Scotland is making 
some headway in Chicago with liability insur- 
It is not a 
member of the compact, but is not regarded as 


ance under Manager J. H. Strong 
a disturbing factor. It is seeking a select class 
of business. David Stancliff is 
the liability department 


in charge of 
Some solicitors have 
been engaged, and the best brokerage business 
has been sought. In addition, personal acci- 
dent is being written. 
++ ++ 
MANAGERS AND GENERAL AGENTS 

The Monthly Bulletin of the Fidelity & Cas- 
ualty says: 

“The resident manager i$ a salaried man in 
the business gathering field, with an office and 
an office staff, all formed by the company. The 
general agency is a commission man pure and 
simple. 

“The general agency system is preferred by 
most insurance companies. The man is paid 
just what he earns and he earns what he is 
paid. 

“This company prefers the resident manager 
system because it can keep a closer controi 
over its underwriting and business generally 
under that system than under the agency sys- 
tem. The company never takes up an agent 
who is satisfactory in order to change the 
system at the point, but whenever an agent 
goes wrong or leaves the service to compete 
tor business at the same point with another 
company the company finds it best to put the 
office upon the branch office basis. 

“This company has not found any lack of 
ambition or energy on the.part of its resident 
managers. They seem to work quite as dili- 
gently, we sometimes think more diligently, 
than commission men. The business done by 
them has increased more than that done by 
general agents ‘There seems to be no reason 
why the twe systems should not be used. This 
would be wiser than to depend upon either 
system entirely.’ 





CASUALTY NOTES. 


Atlantic City is the place of meeting of the 
annual convention of the International Asso- 


ciation of Accident Underwriters. The con- 
vention will be held in June 
W. W. Connell, agency superintendent of the 


Commercial Mutual Accident, is stirring up 
the agents of the company and is rapidly ex- 
panding the company’s plant. It is stated the 
business increased about 86 per cent. 








HALF RATES 


TO 


SPRINGFIELD, OHIO, 


and Return, 
VIA 


Big Four Route 


ON ACCOUNT OF 


GRAND COUNLIL OF OHIO 
UNITED COMMERCIAL TRAVELERS 
OF AMERICA, 


May 24th to 26th, 1901. 


Round trip tickets to Springfield will be on sale on 
May 24th and 25th, from all ‘‘Big Four” points in Ohio 
at rate of one fare for the round trip (except no rate 
less than 25 cents). 

Tickets good for return until 
May 27th, 1901. 

For full information and particulars as to rates, 
tickets. limits, ete., callon Agents “Big Four” Route, 
or address the undersigned. 


WARREN J. LYNCH, W. P. DEPPE, 
Gen’) Pass. & Ticket Agt Asst. G. P. & T. A.., 
CINCINNATI, O. 
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LIFE "INSURANCE GIRGLES. | 


RECEIVERS’ REPORTS ARE NOW FILED. 








Status of the Remains of the Covenant Mutual 
of Galesburg and Northwestern 
Life of Chicago. 


Mutual Life 
Life of 
Illinois 


The receivers of the Covenant 
Northwestern 


with the 


of Galesburg and the 
Chicago filed 
department. 


have reports 


The following is the report on the Covenant: 
INCOME 


Assessments and ae miums received from 
members Nulesteadivestsae atebecbeewinchesenes $ 645.12 
Interest from “mortg ges and bonds........ 1,258.00 
Rent from assoc iation’ s building ............ 2,645.10 
nes GUNN ones ic cb cccsvenecncoece 255.11 
Total income iaknkaioe eevee $4,804 63 


DISBURSEME N ‘Ss. 
Compensation to otlice employes.... 
Taxes on real estate and investments; ex- 
penses and repairs on real estate 
Legal expenses Seas 
Traveling expenses 









Postage and miscellaneous expenses........ 548.20 

ee ID. oo <5wbecweneecs eennss $3,907.85 
ASSETS 

Book value of real estate ...... $ 85,300.00 

Pe TORE scsccccsccvcccusce 6,000.00 

EC tices bacnke-aucsasbonsts 157,142.50 

 .. eae i abibienesgcance 14,440.35 

Accrucd interest ............+0.. 1,000.00 

SE  OOOUUMIED siccsccsesccceecs 2,297.96 

Tender in Lumsden clain:. 100.17 


3266, 280.98 
DEDUCTIONS. 

Depreciation in real estate to 
bring same to market value 
Mortgage loans, bonds, certified 
check, and deposits as collat 
eral security on appeal cases. 
‘anadian Sapeett for which a 
liquidator has been appointed 


$25,000.00 


12,600.00 


in Canada, and t against which 
more than $40,000 of claims 
have already been filed...... 58,542.50 


91,142.59 


Salance . $175,138.48 


20,643.35 
13,250.09 


ov cccvesenedssddndabesssenvcs . «$0. 
Disability claims 


Miscellaneous claims ................+6. 1,895.65 
Total ies eigen.” ieee Cueed sales <amaes $535,786.98 
There may be some salvage from ‘the Canadian 
deposit, but from the best information I can get, 





the claims that will be allowed to rank against 
the deposit, together with the expenses of ad 
ministration, will practieally absorb it all and 


there will be no balance to be returned to the 
estate in this country. The Canadian deposit, as 
well as all deposits as collateral on appeal bonds, 





was made by the capa nema Mutual Life Associa 
tion before its affairs were placed in the hands of 
a trustee and receiver. 


In addition to the assets scheduled in the fore- 
going, the following is a list of assets, according 
to the books of the association, the value of which 
cannot be determined, but are practically worth 
less: 

Furniture, fixtures, safes, estimated.....$ 5,164 77 
Printing material, presses, pulleys, ete., 

CE Soi dace nedeakseaekeneedes nee 3,463.12 
Medical library, estimi: Ree ee ; 26).0) 
Agents’ debit balances, not s ‘cured. 216,(9).69 
Bills receivable, not secures pobinana ones 6.40 

otal oe ccccecHoen, 004.98 


The receiver of the » Nasthwestern shows: 





‘ash . ‘ eceee$ 39,920.52 

Sorts gages — . 140, 400 00 
Master's certificates of sale.... 49, 484.5 53 
Kansas real estate contracts...... 500 
Real estate eT eer ee 89,776.06 
Mutual Reserve account ........ 1,131 09 
Furniture vueniee 200.00 
Supplies eeeee 154.24 

Total ~~ aaewn $323,5°6 44 

INCOME 
Interest 35 hokea 130.30 
Amount paid upon premium 
notes ; i nae 126.40 
Total ase sh-aekee 556.70 
$324.1: 
DISBURSEMENTS 

ES ee ere $ 
Clerical help , : 
Premium on sure ty bond 
Expense of moving oflice 
Misceilaneous expenses 

Total 3,548.55 


Balance as follows ea 
Cash awe “aes ‘3 26,948.67 
71,000.00 


tjonds 


estate mortgcagces 


Real . 140,500 0) 
Master’s certificates ........... 49,484 5. 
Real estate contracts........ 2 600.00 
Real estate , ERE ee 89,776.06 
Mutual Reserve Fund account. 1,131.09 
Furniture 180.00 
Supplies 154.24 


Total $29,574.59 


In addition there are $101,600 assets that 
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were cdenaaian with the insurance Sinactinahe, 
and which are in the hands of a special re- 
ceiver. They consist of $31,600 real estate and 


mortgages, and $71,0co in bonds. 





AMERICAN CENTRAL ENTERS OHIO. 
The American Central Life Insurance Com- 
pany of Indianapolis has been admitted to Ohio 
to transact 


business. Some time ago the ap- 


plication was made, but some little matter 
was delayed for a short 
Vice-President Charles E. Dark visited 
the department last week and matters were all 
satisfactorily arranged. Alfred B. Paul of Co- 
lumbus was appointed agent of the company. 
A brief synopsis of the business of the com- 
pany is as follows: 

Authorized capital stock, $200,000; paid-up 
capital stock, $135,961.80; premium receipts last 
$131,627.85; total income last year, $135,- 
disbursements last year, $98,095.98: in- 
ordinary, $4,021,000; insur- 
$449,919.50. 


came up and action 


time. 


year, 
421.12; 
surance in force, 


ance in force, industrial, 

DEATH OF WINFIELD N. SATTLEY. 
Winfield N. Sattley, executive special of the 
Mutual Life at the Chicago office, was suddenly 
Chicago, Monday, 
He was formerly 


stricken in a street car in 
and expired in a short time. 
Chicago manager of the Manhattan Life. The 
last of the “Big Three” of Chicago, C. H. Fer- 
guson of the Mutual, Ben Williams of the 
State Mutual and W. N. Sattley, is thus gone. 
This is the fourth death in the Mutual ranks 
within a the others being Messrs. Fer- 
Shanehon and Doherty. 


year, 
guson, 


BANKERS LIFE AGAIN IN TROUBLE. 





St. Paul Life Association Seems to Have Its 
Full Share of Numerous Difficulties 
and Problems. 





Members of the Bankers Life Association 
Paul are aroused over the increases in 
The as- 


rmerly 


assessments in the last year or two. 
sociation has a guaranty fund which 
was drawn upon to make up the deficit when 
any members failed to pay their assessment, but 
at a meeting of the association some time ago 
a plan was adopted to increase the assessnients 
on the remaining members instead of drawing 
on the guaranty fund. It is claimed that the 
assessments have increased until some members 
are paying as much as the insurance would cost 
them in old-line companies, and they are con- 
sidering legal steps to compel the trustees to 
use the guaranty fund for the purpose for 
which it was created, or else divide it pro rata 
among the members. 

At the time the change 





in the plan of assess- 


ment was made it was also decided to issue a 
new policy and have the members exchange 
their old ones for the new ones. About eight- 


een hundred did so, although by the exchange 
they forfeited their claims on the guaranty 
fund. Only thirteen new policies were written 
in the State last year, and about hun- 
dred policies lapsed. About half of these were 
of the new variety. 

The association at the end of 
245 policyholders and $22, 161,500 
force. The assets were $918,982. 

On May 8 W. S. Moore, a member of the 
association, inserted the following 
ment in a Minneapolis paper: 

“Feeling that the action of the trustees of the 
Bankers Life Association in raising assess- 
ments on — rs is unjust, arbitrary and un- 
called for, and that the guaranty trust fund is 
being diverted from its proper use, I ask all 
members feeling as I do to communicate with 
me as to proper measure of relief; state name, 
address and amount of certificate.” 


seven 


1899 had 10,- 
insurance in 


advertise- 





NATIONAL ASSOCIATION MEETING. 
of the National As- 
Underwriters has decided on 


The executive committee 
sociation of Life 


Portland, Me., 


annual 


which the next 
held. The date 


as the place at 


meeting will be of the 





May 16, 


1901. 


meeting is September 11, 12 and 13. 

The selection of Portland as the place 
meeting is a surprise to every one, as it was 
generally believed that Cincinnati would be t! 
place decided on. There were strong argu 
ments in favor of Cincinnati on account of its 
central position, but the fact that only tw 
western members of the committee attend 
the meeting had something to do with the s 
lection of an eastern point. At previous a1 
nual meetings there have been only a few rep 
resentatives from the West, and it 
lieved that the attendance would be 
large at an eastern city. 

The executive committee took up the ques 
tion of establishing an Insurance Bureau and 
decided in favor of it. This is the plan ady 
cated by President Register for the purpose of 
keeping track of “rounders,” “twisters” and 
other agents who practice disreputable methods 

Following is the circular of Secretary Ma 
son, giving a report of the executive committe: 
meeting : 

“At a meeting of the executive 
held in New York on the 7th inst., Portland, 
Me., and September 11, 12 and 13 were de- 
cided upon as the place and time for the next 
meeting of the National Association. 

‘The plan of formulating an insurance bu- 
reauu was unanimously agreed upon, and will be 
carried into effect as early as possible. 

‘The following are the speakers who are 
announced to take part in the proceedings 
James H. Hyde, vice-president of the Equi- 
table; A. H. Huling, editor Insurance Herald 
Louisville, Ky.; Prof. W. B. Stewart, instructor 
of agents of the Mutual Life, will respectively, 
present papers before the convention. 

‘One of the cups will be presented by W. Ff 
Underwood, editor of the Vindicator, New Or- 
leans, and Miss Emily A. Ransom may present 
the other. 

“Among these who are expected to speak 
it the banquet are Dr. H. C. Martin, editor 
Rough Notes, Indianapolis; W. H. S. Whit- 
comb of Burlington, Vt.; Henry W. Anderson 
of Richmond, Va.; Mr. Littlefield, congress- 
man from Maine; Hon. W. P. Frye, United 


was be 
just as 


committee 


States Senator from Maine, and Hon. A. I 
Vorys, superintendent of insurance of Colum- 
bus, Ohio.” 


J. W. Iredell of Cincinnati had 
considerable inconvenience to attend the meet- 
ing in New York last week, but was prevented 
from doing so at the last moment. Otherwise 
the result would probably have been different. 
Cincinnati will expect the meeting next year. 


+ ++ 


arranged at 


BOHL LECTURES IN ILLINOIS. 

superintendent of agencies 
of the Prudential in Ohio and Indiana, will 
address industrial staffs in Illinois all this 
month, also addressing the men at Jackson and 
Grand Rapids, Mich. Last Tuesday the super- 
intendents association of Illinois met at Chi- 
A. X. Schmitt of Chicago is president 


Hon. Henry Bohl, 


cago. 
and W. J. Sumerell of the same city is secre- 
tary. I. B. Kilburn, home office manager for 


Illinois, made an address, as did Superintend- 
ents Keeney of Chicago and Franklin of Joliet. 
In the evening the Chicago staffs, consisting 
of 700 men, assembled in Willard Hall to lis- 
ten to the stirring address of Mr. Bohl. 
++ ++ 
MYLES’ WORK IN DETROIT. 

Gustave Myles, the executive special of the 
Mutual Life, who has been tearing up the sod 
at Detroit, 
parted. The Detroit Journal pays its respects 
as follows: 

“The pulse of the life insurance people of 
Detroit has again become normal for the rea 
son that Gustave Myles, the New Yorker, who 
came here a few weeks ago and wrote up over 
a million dollars of business, left for New 
York Tuesday night and will sail Saturday for 
Europe. 

“Gustave Myles was perhaps the most pic- 
turesque life insurance agent that ever blew 
into this city. He was not much more than 
five feet tall, but he was as round as an 
Arctic seal and just about as smooth. His 
dress was on the extremist order and his vari- 
ety of waistcoats would cause a panic on Wall 
street. He changed his clothes three times a 


and writing large policies, has de- 
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day and the changes included a change of walk- 
ing sticks, jewelry and hats. 

“He was generosity itself and a good deal 
of a spendthrift. A conservative estimate of 
what he spent during his brief sojourn here is 
$15,000. But some of the insurance men de- 
clare that he spent nearly double that amount. 

“He left one order of $500 for silk under- 
wear and he spent $5,000 at the local jewelry 
houses for diamonds and other precious stones. 
If he took a fancy to anyone he would buy 
him a diamond stud for his shirt or a gold 
watch and chain, diamond cuff buttons or some- 
thing which he always referred to as a hauble. 
In spite of the fact that he spent over $15,000 
he has enough left to make a tour of Europe 
with his wife and spend the coming winter in 
the south of France. How he got the business 
no one knows but himself and the men he in- 
sured. It was an artistic piece of business con- 
summated with the skill of a genius.” 





NEW FRATERNAL LAW IN ILLINOIS. 





Result of the Conflict Between Older and 
Younger Orders—Will Be Tested 
in Court. 





Fraternal men in Illinois are giving consid- 
erable thought to the recent law passed which 
limits the expenses of fraternals to 20 per cent 
of the assessments. The measure was intro- 
duced at the behest of the Modern Woodmen, 
and is understood to be backed by the National 
Fraternal Congress. 

No doubt it is another shot at some of the 
younger fraternals that are not able to keep 
their expenses within that margin. It is un- 
derstood that the latter class will test the legal- 
ity of the law in the courts. 

One point that is now brought up is whether 
the 20 per cent includes annual dues and per 
capita tax, or only the regular assessments. 
The older fraternals claim that the two items 
first named do not come within the scope of 
the bill, and they therefore have the advantage 
of this source of income for expenses, in addi- 
tion to the 20 per cent of the running asstss- 
ments. 

The younger fraternals hold that the 20 per 
cent must be levied on the aggregated amcunt 
of dues, per capita tax and current assessments, 
and if their contention is right, it will make 
considerable of a difference. 


All the older fraternals have some sort of 
dues or tax that are used for expenses, but 
many of the younger have not, and rely only 


on the assessments. In this way much of the 
mortality fund has been used for expenses. 
No doubt there has been much abuse in this 
regard, and in this method the fraternals are 
passing into the same evils that some of the 
old-line companies are guilty of. Some orders 
are pushing hard for new business, and using 
funds collected four mortuary purposes to ex- 
tend their plant. 

The present law is perhaps the result of the 
fight between the older and younger fraternals, 
but recent abuses would seem to call for more 
safeguard around members of these organiza- 
tions. 





“DOES LIFE INSURANCE PAY?"’ 

Sunday evening services at Trinity M. E. 
Church, Cincinnati, are made interesting by a 
question drawer feature. Last Sunday night 
the topic was “Does Life Insurance Pay?” 
While the subject was a very good one for 
Christian consideration, the Devil got in his 
work in the answers. It was shown that 1,720 
mutual and co-operative companies, with 6,500,- 
000 policyholders, had failed in the past 18 
years, and that “many poor people were policy- 
holders and in many instances little or no divi- 
dends were ever paid, and they lost all the 
money they had invested in them.” 


+ + 


MANHATTAN LIFE LOSES SUIT. 

The Manhattan Life has been sued by Jo- 
seph Burke at Lancaster, Ohio, for $3,000, al- 
leged to be the remainder due on a policy for 
$5,000, under which a death claim was pre- 
sented and the company claimed that the plain- 





tiff had no insurable interest, but ie way of 
compromise paid $2,000, taking a receipt in 
full and the surrendered policy. The plaintiff 
says in his petition that the company issued a 
policy October 25, 1897, on the life of George 
Messmore, payable to his estate, at an annual 
premium during life of $159; that on Nov. 24, 
1897, Messmore assigned the policy to the 
plaintiff and the company duly assented to such 
assignment; that on Oct. 25, 1898, the company 
“demanded payment of the annual premium 
from plaintiff; that Messmore died of paraly- 
sis February, 1899, and all premiums had been 
fully paid. The jury returned a verdict for the 
plaintiff in the sum of $3,345, including inter- 
est. 


++ ++ 


REFEREE FOR OLD UNION MUTUAL. 

The Supreme Court of Ohio has appointed 
Malcolm G. Davis referee to wind up the af- 
fairs of the Union Mutual Life Insurance Com- 
pany, which became defunct in 1891, and has 
since been in the hands of a receiver. The con- 
cern was located at Cincinnati and had about 
1,300 policyholders scattered over the country. 
The referee will determine the assessment to be 
made on the policyholders under premium 
notes, after taking evidence as to the time of 
losses and amount of liabilities. There is said 
to be outstanding about $70,000, with interest. 





LIFE NOTES. 


Stewart, manager of agencies of 
Trust and Lif¢, has resigned. 

There is talk of organizing a life insurance 
company among Cleveland electric railway 
magnates. 


R..O. 


. . the 
Security 


E. H. Miller of Louisville has been appointed 


general agent of the Washington Life for 
Kentucky. 
Life insurance men of Traverse City, Mich., 


will meet Saturday for the purpose of forming 
an underwriters association. 


A. J. Coon, formerly of Coon, Brink & Peg- 
ram, general agents of the Equitable at Chi- 
cago, died recently in Kansas City. 

The Ohio medical examiners of the Union 
Central were dined at the St. Nicholas, Cin- 
cinnati, last Thursday, by the medical directors 
of the company. President John M. Pattison 
presided. 

According to the daily press reports life poli- 
cies in the big New York companies were of- 
fered and accepted as security during the most 
exciting moments of the recent panic in the 
stock market. 


J. C. Trask, general agent of the Northwest- 
ern Mutual Life for northern Ohio, will have 
a meeting of agents in his field at Cleveland, 
June 4, at which the home office will be rep- 
resented, and a banquet given. 

At the annual meeting of the Connecticut 
General Life, Robert W. Huntington, Jr., was 
elected president, to succeed the late Thomas 
W. Russell. Mr. Huntington has been with 
the company ever since he graduated from 
Yale, in 188. He has been secretary of the 
company since May, 1899. 

Charles W. Pickell of Detroit, Michigan 
manager of the Massachusetts Mutual Life, 
has opened a women’s department and ap- 
pointed Mrs. Frances H. Ward, formerly a 
successful agent of the company at Muskegon, 
manager of the new department. Mrs. Ward 
will remove to Detroit and have an office with 
the general offices of Mr. Pickell in the Cham- 
ber of Commerce building. This is the first 
women’s department to be opened in Michigan. 

Agents of the New York Life met at Sagi- 
naw, Mich., last week and after some routine 
business, took dinner together at the Bancroft 
House. The gentlemen in attendance were: J. J. 
Trinlin and George W. Miller of Detroit: C. 
D. Petershans, Caro; Alexander McCall, Deck- 
erville; George E. Tyler, Pinconning; Fred 
Anger, John T. Buchanan and R. T. Jarvis, 
Bay City; G. F. Littlefield, L. E. Knight and 
Alexander Porteous, Saginaw. 

J. R. Safford has applied for a receiver for 
the Provident Union and Insurance Company 
of Cincinnati, claiming that its assets are only 
$19,767 in real estate and $8,352 in mortgages, 
with liabilities on certificates which mature be- 
fore the death of holders of $165,520, not in- 
cluding 135 death certificates. He says that the 
company is the reorganization of the National 





Fraternal Union and that he agreed to ex- 
change a seven-year certificate in the latter for 
a ten-year certificate in the Provident Union 
upon the representation that they would be 
able to pay out in full by reason of new mem 


bers. He claims the concern lost $16,659 dur 
ing the year ending Dec. 1, 1900, and that by 
1903, when his certificate will be due, all the 
assets will be consumed by salaries, expenses 


and claims. 








LIFE INSURANCE SOLICITORS 


Who desire a General Agent’s Contract with renewals 
should apply to Central Agency“‘Ordinary Department" 


Metropolitan Life Insurance Co. of New York 
W. Percy Crenshaw, Manager, 
135 ADAMS STREET, CHICAGO. ILL, 


THE NATIONAL LIFE 
Insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
ACENCY CORRESPONDENCE INVITED. 
OLMSTED BROS., State Agents 


For Ohio and Indiana 
Offices 412-15 Williamson Bidg., 
CLEVELAND, 0. 


To Life Agents. 


We offer THE BEST CONTRACTS ob- 
tainable this year, but no advances, no guar- 
antees. 








Tele. M 719. 
* C. 1099. 





Central Department, Provident Savings 
Life Assurance Society. 


WM. BOSWELL & CO., General Agents, Cincinnati, 0. 


Canada Life Assurance Co. 


Established 1847. 

GET IN on the GROUND FLOOR 
Something interesting to Agents in regard 
to contracts for Ohio. 

Address F. B. CARR, Manager. 

317-320 Cuyahoga Building, Cleveland, 0. 








Thoroughly Experienced 


Life Underwriters 
who can give acceptable refer- 
ences can secure a contract 
oe ae 

MOST LIBERAL 


RENEWAL BASIS 


which will belong absolutely 
to them, or to their families, in 
the event of their death. 


ONE OR TWO 


EXTRA SPECIALS 


WANTED 
who can show ability to pro- 
duce from $100,000 and 
upwards of 


PAID BUSINESS 


in addition to securing agents. 
To these men exceptional 
opportunity will be given. 
ALL COMMUNICATIONS CONFIDENTIAL. 
Address 


Henry L. Rosenfeld, 


Inspector of Agencies, 
EQUITABLE LIFE, 


Cincinnati, - - - QHIO 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘“e ~we ~e Educational and Semi-Technical Features Discussed. < < 





life companies make a spe- 
cialty of certain kinds of contracts 
and put most of their effort along 
a single line. Certain companies are 
therefore specialists, showing good results in 
one direction. Others are more all-round in- 
stitutions, not seeking any one avenue. 

™— 





Take the AZtna, for example. It had 108,- 
756 policies in force on December 31. Of these 
60,100 were endowments. The Z£tna has al- 
ways made an excellent record in this regard, 
its dividends being high, and the endowments 
maturing satisfactorily. Some of its agents 
talk little else than endowments. It has a 
large line of contracts in this field. The A°tna 
also has 9,877 term policies in force, and has 
been regarded as a good term company. It 
has 38,779 life policies. 

The Connecticut Mutual runs very strongly 
to life policies. Of 67,985 in force, 60,628 are 
on the life plan. It is a good dividend payer, 
and although counted old-style has given satis- 
faction to its policyholders. 

“Ne 


The Pheenix Mutual is a coming company. 
Its holdings are mostly in the smaller cities. 
Of its 33,119 policies in force, 22,054 are life, 
13.528 are endowment and 2,537 are term. It 
now has a good variety of contracts. 

= 


The Travelers has 27,502 life contracts out of 
41,771. Its endowments are 11,163, and term 
3,106. 

“e 

The Berkshire runs almost entirely to life 
policies, it having 17,468 out of its 20,752 in 
force. It only has 45 term contracts. 

“Ne 


The Equitable has 354,231 policies in force, 
of which 274,001 are life, 75,016 endowments 
and 5,214 term. 

‘Ne 

The Mutual has 439,440 contracts in force, 
356,529 being life, 81,052 endowments and 1,859 
being. term. 

be 

The New York has 511,600 contracts in force, 
350,164 being life, 141,611 endowments and 
10,285 term. The New York has a larger 
percentage of endowments than the other two 
big companies. 

Ne 

The Germania shows a very strong tendency 
toward endowments. Of 49,137 policies in 
force it has 30,565 endowments and 18,516 life. 

“Ne 

The Provident Life and Trust is another 
good endowment company, having splendid 
long-term endowments. Of 45,840 contracts, it 
shows 36,830 endowments. It has more term 
policies than life. 


The New England Mutual is also strong 
in its endowment class. Of 45,147 policies on 
its books, it has 25,272 endowments and 18,461 
life. 

Ne 

Companies like the Security Mutual, Fidelity 
Mutual and Hartford, which have gone on the 
legal reserve basis recently, show a vast major- 
ity of term business, it being their old contracts. 

The Hartford has 6,132 of the latter class, 
3,028 life and 1900 endowments. The Fidelity 
has 21,844 term, 13,988 life and 842 endowment. 
The Security has 14,136 term, 180 life and 187 
endowment. 

Ne 


The Northwestern shows a nice classification, 








having 157,804 life, 60,246 endowments and 6,- 
697 term. 
Ne 
The Provident Savings runs very largely to 
term business, it having 24,095 out of 30,752 
policies in force. It has 5,567 life contracts. 
‘“@ 


The State Mutual is an endowment company 
largely. Out of 29,167 policies, 18,619 are on 
the endowment plan. 

Ne 


The United States is regarded a good term 
company. It has 3,965 such contracts and 12,- 
239 on the life plan. 

“e 


Comparing the two big industrial companies 
as to ordinary business, it will be seen that the 
Metropolitan is much more of an endowment 
company. It has 160,802 policies in force and 
60,055 are endowment, 99,393 are life and 1,- 
354 are term. The Prudential has 106,985 life 








SAFETY OF LIFE COMPANIES 


Old line life insurance companies, next 
to government securities, offer the most 
trustworthy investments that are to be had. 
Why so? One reason is because they are 
established upon scientific principles. 
Mathematics are at the base of all their op- 
erations. The uncertainties of life are bal- 
anced by the certainties of the science of 
probabilities, which are remarkably infalli- 
ble. The ratio of death losses throngh 
the years is so regular, and from a sci- 
entific or mathematical point of view is so 
strangely infallible, that some have seen 
fit to speak of “the Divine Law of Mor- 
tality.” It used to be feared that epidem- 
ics would imperil the safety of life insur- 
ance companies. It is found that a well- 
established life company moves through 
an epidemic as an ocean steamer cuts 
through head-winds and waves. The 
grippe is said to have cut off more lives 
than any epidemic of cholera; yet its ef- 
fects were hardly discernible in life in- 
surance statistics. The financial panic of 
1873 was disastrous to life companies; but 
when the greatest collapse in the history 
of the world came, in 1893, the companies 
had grown wise by experience and every 
thing went on as smoothly as in halcyon 
days. It is conjectured that unexpected 
turns may come in the finances of a com- 
pany, losses may occur from unfortunate 
investments, or from other causes. But 
over against any such contingency stands 
the company’s surplus, an infallible buffer 
against all such hazards. Conjecture what- 
ever one may, the experience of the past 
and the science of mathematics have pro- 
vided for everything. Even mismanage- 
ment or deliberate malfeasance would 
have a short career. The eyes of forty 
state insurance departments and a greater 
number of insurance journals are on every 
company. Nothing can go wrong for any 
great length of time without exposure, 
and exposure necessitates correction — 
Union Central Advocate. 














policies, 21,960 endowments and 2,464 term. 
In their industrial departments, a more inter- 
esting schedule is noted. The Metropolitan 
has 2,808,107 life, 2,377,829 endowments and 
141,131 term. The Prudential has 3,813,164 
life, 7,748 endowments and 87,710 term. 

Ne 


The Home runs largely to life contracts. It 
has 22,903, and 4,327 endowments. The Wash- 
ington is also a life contract company, having 
19,903 out of 20,256. 

‘Ne 


The Union Central has a large proportion of 


life policies, Out of 32,117 in force, 70,715 








are life. Its endowments are 5,673. The Union 
Mutual has 21,499 life policies, 7,653 endow 
ments and 2,965 term. 


The Penn Mutual has a very pretty exhibit 
of policies. It has 82,153 in force, of which 
51,589 are life, 22,694 endowment, and 7,870 are 
term. The Mutual Benefit Life runs a very 
nice schedule also, having 82,786 life, 24.384 en 
dowment and 4,183 term. 

‘Ne 


The John Hancock, Manhattan and Massa 
chusetts Mutual are largely life companies, the 
John Hancock having a greater percentage of 
endowments than the other two. The National 
of Vermont has about twice as many life poli- 
cies as endowments. The Connecticut General 
has its life and endowments very evenly di- 
vided, but possesses 1,000 more of the former 
than the latter. 

A 8B 


PERTINENT LETTERS FROM 
SOME LEADING LIFE MEN 


Cleveland, Ohio, May 3, 1901—(To the Fdi 
tor.)—Can I be permitted to take strong ex- 
ception to your editorial of the 2d of May re- 
garding ‘ ‘Bond Insurance Companies ?” If the 
article is serious, I mean—if it is written in a 
jocular tone, then I stand corrected. 

Surely there is no comparison between these 
concerns, the very essence of whose business 
is, as you admit, misrepresentation—and _ the 
business of life insurance, as carried on by 
good old-line companies ? 

You say, “Agents who make the best suc- 
cess, simply take the record of the three great- 
est life insurance companies .... and 
show what was received for premiums, what 
paid out for death claims and endowments, and 
indicating the remainder as constituting the 
tontine fund, which will some day be returned 
to the persistent policyholders,” ... and, on 
the strength of this utterly false statement, they 
sell their bonds 

If it will be of interest, I might state that I 
came across just such a falsehood duly printed 
and published and circulated here by the agent 
of a Michigan concern, and on sending it to 
the state authorities at ( ayy was informed 
that they would be very glad if I could furnish 
them with such information as would lead to 
the arrest of the agent referred to, as they were 
very anxious to prosecute such people. 

It ought not to be necessary in an insurance 
journal to point out how little of the great 
fund accumulated by the life insurance compa 
nies is in reality a tontine fund, or surplus of 
any kind. 

‘ake, for example, just one of these great 
concerns. Its reserve liability, that is, the sum 
which it is absolutely necessary for it to have 
on hand now to be able to meet its liabilities 
in the future and those now due is $251,711,- 
g88—out of a total of assets of $301, 844.537. 
While the difference between these two sums 
may be called a tontine surplus for future dis- 
tribution, as it largely consists of the over- 
contributions of members during many years 
past, yet it may be necessary, owing to the fall- 
ing rates of interest, to transfer out of it a 
further large sum to the reserve account. 
Everyone now admits that 4 per cent interest 
is too high a rate to expect to receive for fu- 
ture years. (These figures are from statement 
dated 1st January, 1900.) 

So you see that even by stretching the truth 
to the utmost, only one-sixth of the — 
funds of this company can be stated _ ty 

“tontine fund.” which may some day re- 
turned to the “persistent policyholder: 
but these “reliable” bond concerns speak of 
the gross receipts of such companies, less 


claims paid, as surplus funds!!!! 

How about the necessary expenses of manag- 
ing and protecting this great property all these 
years? 

I pointed out to a friend of mine some time 
ago the falsehood and misrepresentation which 
‘bond” business, but for the 


was behind this ‘ 
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time without success, as a medical friend of 
his strongly recommended him to keep up his 
payments. — : : : 

{i saw him by accident again night before 
last, and he informed me that the concerns had 
been declared illegal by the State, and that his 
$50 was probably lost, and he had contributed 
another $5 to a fund to bring the managenient 
to time. He said his friend, the doctor, had 
dropped $275. 

I think nearly everyone of the concerns 
stopped by the State from doing further busi- 
ness -_ been found not only to have no sur- 
plus, but quite unable to return present mem- 
bers what they had paid in. 

I saw in the press that the legal authorities 
somewhere were at sea in regard to prosecuting 
a man for obtaining money under false pre- 
tenses, who had advertised and guaranteed to 
cure a certain disease if the patients would 
take a pill a day until some thousands of pills 
had been consumed. As the day when the first 
full number of pills would be consumed was 
some years hence, they were represented to be 
in doubt about the matter. 

Yours truly, 
PYNKERTON. 
= 

[The writer of the above letter has confused 
the bond investment companies declared illegal 
with such companies as the Northwestern Life 
and Savings, National Life and Trust, Security 
Life and Trust, all of Des Moines, and admit- 
ted to the States as old line legal reserve com- 
panies. While their endowments partake of 
the bond investment idea, yet it is generally 
conceded they can fulfil their actual contracts.] 

+ + 

In the last monthly life number of this paper 
comment was made on the Hook case passed 
upon by the Ohio Supreme Court. The facts 
brought out were that Hook took out a ten- 
payment life rate endowment through an agent 
in Manager Hoyer’s territory. According to 
the assured he was told he had a ten-year en- 
dowment, and claimed at the end of the ninth 
year he was induced to give a premium note 
for two years, being guaranteed that he would 
receive the face of the policy at the end of that 
time, less the note. Mr. Hoyer writes as fol- 
lows: 

Columbus, Ohio, April 22, 1901.—(To the 
Editor.\—In reading THe WesTERN UNDER- 
WRITER, under date of April 11, I find that you 
make reference to the case of Hook vs. Union 
Central Life. I hope you will indulge a few 
lines from me that will give your readers the 
true status of this case: The policy was issued 
and delivered to Mr. Hook before I became an 
agent of the company. However, the county 
(Knox) in which Mr. Hook resided became a 
part of my general agency. The policy was a 
life-rate endowment instead of having been is- 
sued on the ordinary life form, and at Mr. 
Hook’s age (59) the estimated time of ma- 
turity at the time of issue, according to the 
company’s rate book in use at the time, was 
eleven years. This estimate, however, was 
changed in 1886 by adding from four to five 
years to the expected time of maturity, as the 
rate book of April, 1886, will show. In fact, 
the company ceased to make estimates on ages 
above 50 on life rate endowments on ordinary 
life rate forms. Mr. Hook’s wife came to Co- 
lumbus to see me concerning the policy about 
the time the tenth annual payment became due. 
at which time she said that the agent who had 
secured the policy had told her that the policy 
would mature in ten years. I showed Mrs. 
Hook the company’s rate book. which said that 
at the age 59 the policy would be self-payable 
in about eleven years. Mrs. Hook then said 
that they were not in position to pay the an- 
nual premium about due, at which point I 
Suggested a loan for a year. She feared that 
their situation would not be much better at 
the end of the year, therefore, I suggested a 
loan of two annual premiums, which was ac- 
cepted, thinking possibly that would tide the 
policy over to maturity as estimated in the 
rate book at the time the policy was issued. 
There was no guarantee on ‘my part. L simply 
was guided by the company’s rate book, which 
was the only instrument at command in the 
premises. These estimates can be found in 
rate books of May, 1881, and April, 1883, the 
increased estimated time of maturity did not 
take place until 1886. 

Very respectfully yours, 
Vy Tr 


E. Hover. 














NEW POLICIES THAT HAYE 
BEEN RECENTLY ISSUED. 


The subjoined is the new 
dowment contract of the 


twenty-year en 
Union Central Life 
The company has increased the values of its 
straight endowments and liberalized some of 
the policy conditions. The 
contract : 


following is the 


THe Union CENTRAL Lire INSURANCE Com 
PANY 
Number ooo. Premium, $497.90 


Amount, $10,000. Age, 35 
In consideration of the statements made 
the application for this policy, which applica 
tion is hereby made a part of this contract, and 
of the payment of the premium of four hundred 
and ninety-seven dollars and ninety cents, on 
the delivery of this policy. and of the payment 
of a like premium annually thereafter on the 
13th day of April, at noon, in every year dur- 
ing, the lifetime of the insured or until twenty 
full years’ premiums in all shall have been paid, 
and of the payment when due of any and all 
notes given for premiums or parts of the same, 
does hereby promise to pay ten thousand dol- 
lars to Richard B. Roe (the insured) of Cin- 
cinnati, in the county of Hamilton, in the State 
of Ohio, at its home office at noon on the 13th 
day of April, A. D. 1921; or, should the said in 
sured die previously, to pay the said amount 
within sixty days after the receipt of satisfac- 
tory proofs of the death of the said insured to 
Mary A. Roe, wife, if living; otherwise to the 
executors, administrators, or assigns of the 
said insured; the said amount to be subject in 
any case to the deduction of the balance of the 
year’s premium, if any, and all other indebted- 

ness to the company. 

The policy is written on the participating 
plan, and is issued and accepted subject to the 
conditions, privileges and guarantees contained 
on the second page hereof, which are hereby 
made a part of this contract, which contract 





WOMEN WHO OBJECT. 


The woman who objects to Iver husband 
taking out life insurance would perhaps 
feel highly indignant if someone ques 
tioned her motive when she put up pre 
serves in the summer. And the differ- 
ence is not very great, after all, for the 
principle of putting your money into a life 
assurance policy is very much like putting 
fresh fruit into jars, to be eaten of at a 
time when fruit could not otherwise be 
secured. 

And if the policy is in a good company, 
it is in a jar that won't break and spill 
the contents, but the contents will be 
found safe and sound at any time.—Equi 


table Record. 











shall be held and construed to have been made 
in the city of Cincinnati, Ohio 

In witness whereof, the Union, Central Life 
Insurance Company, by its president or vice- 
president, and secretary or assistant secretary, 
signs this contract at Cincinnati, Ohio, this 6th 
day of May, one thousand nine hundred and 
one. 
— .... President. 
Psp uba-atenaisw mialeng wend Sec retary. 
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CONDITIONS. 


I. Payment of Premiums.—The failure to 
pay any of the first three years’ premiums, or 
any notes, or interest upon notes given to the 
company for any premium or part of a pre- 
mium, on or before the days upon which such 
premiums, notes, or interest become due, shall 
avoid and nullify this policy without action 
on the part of the company or notice to the 
insured or beneficiary, and all payments made 
upon this policy shall be deemed earned as 
premiums during its currency. Any and all 
notes, with their conditions, which may be 
given for premiums or loans upon the security 
of this policy, are hereby made a part of this 
contract of insurance. 

II. Occupation and Suicide.—If the insured 
should, without the written consent of the com 
pany, at any time enter the military or naval 
service, the militia excepted; or should at any 
‘ge become the manager of, or an employe in, 

iquor saloon or bar; or should die by self- 
destruction, whether sane or insane. within 
three years from date hereof, this policy shall 





be null and void, and in case of such avoidance 
the reserve value only, according to the Ameri 
can table of mortality, with 4 per cent interest, 
shall be paid on the surrender of this policy. 

III. Misstatement of Age.—In case the age 
of the insured shall have been misstated, the 
amount payable hereunder shall be that sum 
which the premium paid would have provided 
for, had the age been stated correctly in the 
application 

IV. Assignments and Limitation of Actions 

Should this policy be assigned or given as 
security, a duplicate of such assignment shall 
be filed at once with the company, and due 
proofs of interest produced when the policy 
becomes payable. The company does not guar 
antee the validity of any assignment. No suit 
to recover under this policy shall be brought 
after one year from the accruing of the cause 
of action, nor in any case after one year from 
the death of the insured 
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PRIVILEGES AND GUARANTEES 

I. Incontestability.—Except as hereinbefore 
provided, this policy shall be incontestable 
after three years from the date hereof 

II. Travel and Residence.—This policy shall 
be free from restrictions with respect to travel 
and residence from the date hereof 

III. Distribution of Surplus.—This policy is 
written upon the annual dividend plan, and 
beginning with the end of the second year 
will participate annually in profits as appor- 
tioned by the company, dividends being due 
and payable only upon the payment of the next 
succeeding year’s premium 

Dividends may be applied by the insured in 
any one of the following ways: 

(1) In reduction of the premium for the 
succeeding year. 

(2) In cash, if all premiums required under 
the terms of the policy have been paid. 

(3) In purchasing paid up additions to the 
policy, payable with the policy 

Note.—The additions are non-forfeitable and 
share in the profits of the company, and in case 
this policy is surrendered and a paid-up taken 
the additions will be added to the amount of 
the paid-up insurance stipulated in the policy 
If extended insurance is taken instead of paid 
up insurance, the reserve value of the additions 
will be added to the reserve value of the origi 
nal policy in calculating the extended insur 
ance. The additions of past years may, at the 
option of the insured, be reconverted at any 
time into cash; the.same to be applied toward 
the reduction of the current year’s premium, 
if any. 

“ez 


IV. Paid-up Insurance.—After three full 
years’ premiums shall have been paid on this 
policy, provided there be not outstanding or 
unpaid any note given for a premium or part 
of a premium, or for a loan upon the security 
of this policy, the company will, upon applica 
tion in writing and surrender of this contract 
before default in the payment of any premium, 
issue a paid-up non-participating policy, pay 
able as herein provided, for the amount named 
in Table ” below. 

V. Extended Insurance.—In case of default 
in the payment of any premium after three 
full years’ premiums have been paid, provided 
there be not outstanding or unpaid any note 
given for a premium or part of a premium, or 
for a loan upon the security of this policy, no 
surrender for a paid-up policy having been 
made as above provided, this policy will be 
continued in force as a paid-up non-participat- 
ing term policy for such time only as is named 
in column (1) of Table “B” below, and on the 
expiration of said term the company will pay 
in cash the corresponding amount of pure en 
dowment stated in the succeeding column of 
the same table, if any; if the death of the in 
sured shall occur within three years from the 
date of such default, and while the aforesaid 
term policy is in force, there shall be deducted 
from the amount payable thereunder a sum 
equal to the regular premiums, with interest, 
that would have been paid had the original 
policy been kept in force. 

“e 


VI. Cash Loans.—Upon legal assignment of 
this policy to the company as collateral security, 
the said company will loan thereon, after three 
or more full years’ premiums have been paid, 
and while it is in full force and effect, the 
amount stated in Table “C” below, any in- 
debtness to the company, together with the 
next succeeding year’s premium, if any, heing 
first deducted; if the policy is fully paid up 
by its terms, the deduction shall include one 
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year’s interest in advance. No loan will be 
made upon this policy for a less amount than 
$100. 
“e 
Table “A’—Paid-up Values. 
End of : 
Year. 








Tuble “B’ *— Extended Insurance 
After 
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yee 3 Lueiemeswe : 5,930 
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LIFE COMPANY STOCK AS 
A DESIRABLE INVESTMENT. 


A life insurance man who has made con- 
siderable study of the capital stock of life com- 
panies from an investment standpoint, says: 


“The question is often asked if stock in a 
life insurance company is more desirable as 
an investment than other stocks and bonds. 
I unhesitatingly answer in the affirmative, and 
- a few reasons why. 

The life insurance companies must invest 
theit earnings or stock only in the very best 
of fixed securities, such as United States bonds, 
county and municipal bonds, and first mort- 
gages on property having a cash value double 
the amount loaned. No other securities than 
the foregoing are allowed to be invested in 
by the Ohio insurance laws. Mortgages given 
to insurance companies are not taxed to the 
same extent as are those given to other com- 
panies. 

The capital stock of life insurance com- 
panies to the extent. of $200,000 (the usual 
amount required) must be invested in the 
above named securities and deposited with the 
state treasurer. 

“3. A life insurance company’s officials are 
required to make, at least once a year, a sworn 
statement as to the company’s legal reserve, 
its liabilities and its investments, for publica- 
tion in papers of general circulation. It is 
also the sworn duty of the superintendent of 
the insurance department to see that its re- 
serve is kept intact, properly invested and de- 
posited with the State. 

“4. Life insurance companies can invest in 
mortgages and other securities so that they 
net an average rate of interest of at least 5 
per cent. Ohio’s leading life insurance com- 
pany last year netted an interest rate of nearly 
7 per cent. on its securities. But over and 
above this there are also large profits result- 
ing from lapses, savings in mortality and in 
the expense loading, which enables a company 
to pay a large cash dividend, usually of 10 
per cent, besides adding to its surplus. 

“s. By reference to financial journals, it will 
be seen that $100 shares in regular life com- 
panies are quoted at from $340 to $4,800 per 
share. 

-“6, The late life insurance laws of Ohio pro- 

vide how ‘a company may be righted without 
serious loss, should it possibly get impaired; 
a disgruntled creditor or malicious policy- 
holder cannot, under the late law, rush madly 
into courts through pique or spite, and hur- 
riedly obtain a receiver, it being provided by 
statutory laws what form must be undergone 
before a receiver could possibly be appointed 
for an Ohio life insurance company. 

“7. The capital stock cannot be used for any 
purpose other than as_an additional security 
for its policyholders. The main strength of a 
regular life insurance company is its legal re- 
serve, which, in Ohio, is required to be de- 
posited with the State. It will be seen that 
in investor in a regular life insurance com- 
pany is assured beyond a. peradventure that 





his shares and’ also his premiums are used 
for specific purposes only. 

“8. One of the eastern life insurance com- 
panies has regularly, during the past thirty 
years, paid to its shareholders a cash dividend 
of 10 per cent, and also a stock dividend of 
15 to 30 per cent, using only non-participating 
or stock rates, thereby increasing its capital 
stock from $250,000 to $1,000,000. Another 
eastern company has been able to increase its 

capital stock from its earnings from $250,000 
to $1,750,000, at the same time paying a cash 
dividend to stockholders of 10 per cent. There- 
fore, it will be seen that for a continuous, 
large, sure dividend, there is no class of stock 
equal to that of a regular life insurance com- 
pany as a desirable investment.” 

£ KF S 


VARIOUS METHODS PURSUED 
WITH SUB-STANDARD LIVES. 





Companies are beginning to give consider- 
able thought to the subject of impaired lives, 
either those who have a bad family history 
or have had some malady in their own case 
which may return or which has affected them 
in some way, or are impaired by overweight, 
or have some physical infirmity which may 
cut short their existence, or may not, or are 
in some hazardous occupation. 

The Security Trust & Life is the most emi- 
nent sub-standard company, although it writes 
about half its business on select lines. It does 
not keep its under average risks separate, hold- 
ing to the theory that a higher rate or lien 
places the risk on a standard basis. 

The company offers two options to insur- 








ONE OF GERNAND’S TALKS. 


Gernand, in one of his copyrighted man- 
to-man talks about life insurance. says: 

“Nobody will ever call you a crank, or 
think you one, should the fact become 
known that you died well insured. Hasn't 
it occurred to you, when you have heard 
that some one you knew had taken out a 
goodly policy, that it was a piece of sagac- 
ity? Probably inwi ardly you said to your- 
self: ‘Well, that’s the kind of a man be 
is.’ 

“What better reputation could a man 
have than for doing sagacious things? It 
is sagacious to be well hedged against 
human uncertainties. The saving of a por- 
tion of your income is nothing more than 
the squirrel does every day; but when, as 
autumn closes in, that frisky little quad- 
ruped scours the forest and toils day in 
and out to hoard nuts—that’s life insur- 
ance! 

“Some men don’t reflect on these things 
until the reflecting time is past. You'll 
never catch a squirrel, even, so negligent ; 
and it hasn’t as much brains as you could 
pour into your watch case. 

“But there’s more in the subject of in- 
surance than ‘figures of speech.’ ” 

















ants, either to pay a higher rate, thes getsing 
the full face of the policy at death, or to ac- 
cept a lien to be deducted at death. The lien, 
however, decreases from year to year until it 
is finally removed. 

On any anniversary of the policy, if the 
assured believes his impairment is removed 
or lessened, so that it will affect the higher 
rate or lien, he can be examined. If it is 
ascertained that the policy can be readjusted 
it will be done. A fee of $1 is required for the 


examination. 
“e 


The New York Life does an extensive sub- 
standard business, probably 10 per cent of that 
written by the company belongs to this class. 
This is kept separate and really makes the 
preferred business better, because if a man is 
slightly impaired, who would be accepted 
generally, the company puts him in its sub- 
standard class. Considerable under average 
business is brokered with the New York by 
other agents, but the commission thereon 
is stall. 

The company in computing -the lien. takes 





the single premium of plan on which the lien 
is based, subtracts that from the face of the 
policy, then adds the annual premium paid. 
The result gives the amount the assured will 
get in case of death during the year. 

For example, suppose the assured applies 
for a whole life policy of $1,000 at age 35. 
A fifteen-year endowment lien may be placed 
on the policy. The company finds what the 
single premium of a fifteen-year endowment 
is at age 35. Suppose it is $750. The dif- 
ference is $250. Suppose the annual premium 
at age 35 is $27. The assured would get that 
year, if he died, $277. Each year thereaiter 
$27 would be added. In this class dividends 
are apportioned. 

Ofttimes the company will not write a 
man on the life plan, but will take him on 
an endowment with a lien. Risks are graded 
according to impairment. 

Another class in the New York Life is the 
“Double A,” where there is no lien on the 
policy, but there is on the dividends. This 
class is for those slightly impaired. 

The Equitable, in its sub-standard depart- 
ment, either places a lien on the policy or 
charges an applicant a rate for a higher age. 
The latter plan is the one most used. For 
example, suppose a man age 35 applies for 
insurance. He may be charged the rate at 
age 40 or 45, or any higher age, according 
to his impairment. The company thus knocks 
off a certain number of years from his life. 
This business is kept separate and dividends 
apportioned according to the mortality ex- 
perience of the class. 

If a lien is placed on the policy, it is re- 
duced from year to year by the amount of 
premium paid. 

The Fidelity Mutual Life writes certain 
forms of sub-standard business. In many 
cases it will grade the risk and write it on 
an endowment, where it would prohibit a 
life contract. In other cases it will defer the 
dividends. In some instances it will give half 
the policy paid-up and convert the rest into 
an annuity. 

Again, it has a plan of paying one-half the 
face of the policy at death, and adds the pre- 
mium to this amount each year. This is 
virtually a lien. When the half of the face 
and premium payments equal the face of the 
policy, a full paid-up policy will be given. 
The company has some policies on a high 
reserve basis, 2% per cent of which require 
high rates. . These are often utilized for im- 
paired lives. 

The Metropolitan, in its sub-standard de- 
partment, either gives a higher rate for im- 
paired lives or places a lien on the policy. 
After five years surplus is distributed an- 
nually, which can be applied toward reducing 
the lien. In case a higher rate is chosen in 
order to keep intact the full face of the policy, 


the dividends will reduce the rate. The rate 
loading is ten years ahead. 
The amount of the dividends, of course, 


will vary. There is a possibility of there bé- 
ing none at all. The company is dealing with 
a class which the regular tables do not cover. 
Dividends will depend entirely on mortality 
experience. 

The lien on a Metropolitan policy is the 
same at any age, but varies according to the 
form of policy. For instance, the lien at 
age 35 on a whole life policy is $354: ten-pay- 


ment life, $296; fifteen-payment life, $205; 
twenty-payment life, $311; ten-year endow- 
ment, $08; fifteen-year endowment, $139; 


twenty-year endowment, $187. 

The Illinois Life of Chicago is one of the 
newer companies that have started writing im- 
paired lives. It does not keep this business 
separate from its select. It either charges a 
higher rate, places a lien on the policy or 
grades up the age, according to the status of 
the risk. If a man is in good physical condi- 
tion, but in a hazardous occupation or resides 
in an unfavorable climate, he is charged a 
higher rate to cover it. If it seems likely he 


will overcome a physical impairment or family 
history,-a lien is placed on the policy. 
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TALKS WITH ACTIVE “AGENTS 
ON PRACTICAL SOLICITING. 


Since the reduction 





in dividends by almost 
all companies, solicitors are not bringing forth 
the dividend argument so strongly. Many be 
lieve that other inducements than prospective 
accumulations will be set forth hereafter in the 
effort to convince a man to take out life insur- 
ance. 

Stock-rate insurance is being more in de- 
mand on account of the raisé in rates and de- 
crease in dividends. This is due largely to the 
habits and crystallized arguments of the 
agents. They have been accustomed to talk 
the old rates and dividends, and find it hard 
to depart from them. The non-participating 
rates therefore are nearer the old figure they 
have been upholding, and hence stock-rate 
business is pushed. 

Owing to the new reserve basis, and, in most 
cases, new table of mortality, old estimates 
will not be of avail or at least should not. 
Some companies have called in their old litera- 
ture on dividends, while others still cling to 
former figures. It is difficult to get a good 
standard for estimates on a 3 and 34 per cent 
basis, because no companies except the Con- 
necticut Mutual has had any experience on the 
higher reserve. 

The disappointment of policyholders on the 
dividend question, they believing the estimates 
were guarantees, is another cause for the tend- 
ency toward stock-rates. 

There is a field for both participating and 
non-participating policies, but it is the abuse 
and not the use of the former that causes dis- 
appointment to the assured. 

The shifting of the reserve basis and still 
using old dividend estimates on the 4 per cent 
reserve basis will result in great harm to life 
insurance. 

+ 

Life agents usually handle health policies as 
a side line, and find it generally a better con- 
tract to sell than personal accident insurance. 
It is really a complement of life insurance. 
The man buying a life policy is interested in 
health insurance, and many agents who are not 
able to close a life case manage to squeeze in 
a health policy at any rate, telling the prospect 
he should have some indemnity until he is will- 
ing to take out a life policy. 

Often a life man will present a prospect 
a health policy, thinking it a good inducement 


to lead up to life insurance later on. In this 
way it is an inexpensive gift, as he gets his 
commission off on the health business. In this 


transaction, however, comes the question of re- 
bating, as this may be an indirect form. It is 
difficult to draw the line in this regard, but it 
is a fact that many of the best life men who 
protest against direct rebating will give away 
health policies. 

Solicitors who make a specialty of accident 
and health insurance oppose this method, as 
they claim it demoralizes their particular field. 
In Cincinnati, a couple of years ago, the acci 
dent managers attempted to organize to pre- 
vent this practice, but the association was not 
a success. 

+ +t 

W. C. Murphy of the 
Mondovi, Wis., has a novel scheme for secur- 
ing business. He submits a proposition to erect 
a $10,000 hotel in the place, provided business 
men will give him a sufficient athount of life 
insurance. 

Those who go into the scheme will be guar- 
anteed 10 per cent annually on the profits of 
the hotel. The books will be audited by a com- 
mittee and the policyholders will be repre- 
sented thereon. Most of the active men of 
the town seem favorable to the proposition. 

Re 


New York Life at 


Victor J. A. Obenauer, general agent of the 
New York Life at Dayton, Ohio, writes as fol- 
lows on the subject, “The Man With the 
Pony :” 


Dayton, Ohio, April 30, 1901.—(To the Edi- 





deen I was interested the other re to learn 
a few facts about a so-called “hustling” agent 
who does a sort of chain-lightning, “quick 


touch” business. I knew this man in the uni- 
versity, as a student. He did the same thing 
there. He cribbed his orations with a finish 


that would have made a born plagiarist green 
with envy.. His Greek and Latin was one con- 
tinued journey on a succession of ponies. He 
bought his lectures typewritten and wrote his 
quizzes on his cuffs. He acquired facility in 
ready cunning and when I learned that he had 
entered the life insurance business I wrote 
across the letter containing the information 
the word, ‘“Rebater.”’ 

Now the same sort of men, looking for the 
fruits of honest effort without the labor, are 
those who make havoc of the life insurance 
business. I do not mean to discount the value 
of a brilliant writer. The man who makes 
an agreeable “front,” who knows his business 
and understands human nature, representing a 
good company does, and always will, write a 
large, easily-obtained volume of business 
and he ought to! But who is to blame for the 
rebater? Certainly not the companies them- 
selves, at least with few exceptions. The 
agents are to blame. 

Mr. Editor, what did you and I, as students, 











AGENT AND EXAMINER. 


The Security Mutual Life in the paper 
issued by the company says regarding the 
agent and the medical examiner: 

“The industrious and bountiful agent, 
the one who tills the field, gathers the 
harvest and turns it into the company’s 
laager, is very apt to look askance at the 
medical examiner when the latter turns 
down one of his propositions, especially 
if it be a good sized one. How many 
agents have bestowed thought to any 
amount upon the respective positions held 
by themselves and the medical examiners 
in their relations to their company? But 
few, we think. It is the agent’s business 
to prevail upon men to come into the com- 
pany. It is the medical examiner’s busi- 
ness to industriously and skillfully search 
for cause to prevent them from getting in. 

‘A life insurance company is not in the 
business for love, but for its corporate 
health and for the health of its policyhold- 
ers. Every bad risk which it contracts to 
insure is liable to rob it and thus to rob 
every honest policyholder. It is the duty 
of the medical examiners to prevent these 
robberies. Unfortunately there are agents 
in the business solely for their commis- 
sions, and are apt to think the medical 
examiner who declines a risk of their pro- 
curing is intentionally depriving them of 
an income, but fortunately such agents are 
in the minority. 

“The conscientious agent will cast no 
blame upon the conscientious medical ex- 
aminer, but aid him in protecting the com- 
pany from imposition. The ability of the 
company to pay honest death claims de- 
pends primarily and largely upon its ac- 
ceptance of none but honest applicants, 
and the honest agent will harbor no hatred 
nor antipathy against the honest medical 
examiner.” 











do to a “cribber” in college? We despised 
him, did we not? We blackballed him in the 
fraternity and shut him out of class organiza- 
tions. We defeated him in the pursuit of any 
honors whatever and treated him with the con- 
tumely he deserved. Now that is the thing 
needed among non-rebating agents. It is a 
maxim, I believe, in insurance business, that an 
habitual rebater is an habitual borrower. 
Sooner or later he falls behind. The company 
loses the money and the same policyholders 
who accepted the rebate suffer in dividends. 
The rebater is contending by his action that the 
commissions are too high and hence divides it 
with the public. Is this so? Does he not con- 
fess his deception in being habitually hard up 
or borrowing from his company? The rebater 
pretends that he can afford to give away his 
commissions, but avails himself of a contempt- 
ible method of recoupment. Why not advocate 
a law that shall make it necessary to insert in 
a policy that if any rebate is accepted, directly 
or indirectly, that the policy on maturity shall 
be scaled down by such an amount as the sum 
not paid would have purchased at the insuring 





age? 
With the uncertainty hanging over them, re- 





bate would be almost impossible. The uncer- 
tainty would never cease and the agent who 
would rebate would take such a position in the 

ye of the insured that he would not believe 
his promise to keep silent for fifteen or tw: nty 


years. Let us drive the rebater out of business. 
be he young or old, general, special or offi- 
cial agent; and if the commissions are, in fact, 
too high, let’s admit it to the companies and 


let them reduce them to the benefit of the pol- 
icyholder. 
Victor J. A. OBENAUER. 


M. L. Cohn of Chicago, the inspector of 
agents of the Royal Union Mutual Life, 
as follows regarding the difficulties a solicitor 
meets, and gives some suggestions how to 
overcome them: 

Chicago, May 9, 1901.—(To the Editor.)— 
I am frank to admit that beyond straightening 
out the too frequent misrepresentations of riy 
als the agents of the Royal Union meet with 
no “difficulties” in competition. It is the 
agents of the other companies who encounter 
the difficulties, and if you can secure from 
them a faithful recital of their experiences | 
am confident it will prove both interesting and 
instructive. This statement, however, perhaps 
requires some modification. Occasionally some 
agent complains that he has had considerable 
difficulty in securing the full premium from a 
risk that had been offered a policy for $5 per 
thousand in a giant company—with revenue 
stamps and an automobile thrown in. This 
constitutes about the only obstacle our solicitor 
encounters and is almost invariably overcome 
with risks who take insurance in good faith. 

The field worker can, in my judgment, im 
prove the tone of his profession, morally and 
financially, if he will strictly observe the fol- 
arg 

. Learn his profession thoroughly. There 
hp an army of solicitors—few life insurance 
men. 

2. Never make 
it is true. 

3. Never abuse a competitor. Admit that all 
good companies are good, but present the ad- 
vantages of his own. 

4. Instead of seeking to twist a risk out of a 
reputable company convince him that he has a 
splendid investment and secure his applica- 
tion for another in your own company. 

5. Let the “other fellow” offer to rebate and 
stand firm for your full commission. 

6. Never bore your candidate. 

Yours very truly, 
M. L. Coun, 
Inspector of Agencies. 
* Ss & 
A NOVEL SUGGESTION FOR PROSPECTS. 


J. S. Cantrall, agent of the Northwestern 
Mutual Life, at Springfield, Ill., sends out the 
subjoined card as a pointer to prospective in- 
surers. It has been suggested that a detach- 
ment of militia and an expert stenographer in 
the room might facilitate the verdict. It is as 
follows: 


An applicant for insurance often asks ‘(How 
am I to know I am insuring in the best com- 
pany, not being experienced in life insurance?” 

fy answer to above inquiry is as follows: 
Select five or more leading companies, among 
the number selected be certain and include the 
Northwestern Mutual Life of Milwaukee, Wis., 
then write the agent representing each one of 
the different companies a letter, stating you 
intend to write $5,000 or more insurance and 
that you will give him a hearing a certain hour 
at your office, and not tell him that you have 
written the other agents the same. They will 
all be at your office within three minutes of 
time named. Then lock the door to keep from 
being disturbed, then give them all an equal 
amount of time in rotation to represent their 
respective companies, and tell them that you 
will act as judge and all talk shall be in presence 
of opposition agents, then you can rely on the 
opposition agents calling down any false state- 
ment that may be made; you then will learn 
more life insurance than you could obtain by 
retail in months. After giving each agent a 
fair impartial hearing, dismiss all by telling 
them one of them will hear from you by letter, 
the others will not. By so doing you will place 
life insurance investments in an_ intelligent 


writes 


a statement unless confident 


business manner and not be filled up with mis- 
representations by designing agents and you 
left paying premiums for years in an inferior 
or perhaps in some rotten insurance company. 
Old line or level premium companies are not 
all alike, either in soundness or net cost. 
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JAMES NICHOLS, PRESIDENT. 
ot B. R. STILLMAN, SECRETARY. 
H. A. SMITH, ASST. SECRETARY 


National 


Fire Insurance 








ORGANIZED 
NOV. 27, 1871. 











Company of Hartford, Conn. ux» 








Capital St ock, all Cash. eee -- $1,000, 000.00 
Funds reserved to meet all Liabilities. a Po 2,317, sos 63 
Net Surplus over C apital and all Liabilities. bound seenindebes ondeue 1 ,533,879. 71 

Porsk Aasete, Bem. 2, ADDR. vec cass sscsscsats .cotened cows ..-- $4,851,789.34 


Western Department, Chicago, Iil.: 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass'T GEN't AGT. 
CHas. RICHARDSON, 20 Ass’T GEN't AGT 





The OCriginal Michigan General Agency. 


BIERCE & SAGE, 


Whitney Opera House Block, DETROIT, MICHICAN. 


STATE AGENTS FOR: 
CONCORDIA FIRE INSURANCE COMPANY, of Milwaukee, Wis. Organized 1870. 
UNITED STATES FIRE INSURANCE COMPANY, of New York,N.Y. Organized 1824, 
POTOMAC INSURANCE COMPANY, of District of Columbia. Organized 1831. 
WESTERN UNDERWRITERS’ ASSOCIATION (inc.), Chicago. Organized 1898. 
CAPITAL FIRE INSURANCE CO., Ceacord,N.H. Organized 1886. 








We write a general class of business, and | AGENTS IN NEED OF COMPANIES, ADDRESS 


r i] ii id || 
—<-_ |  QURCE & SAGE 
LEADING GENERAL AGENTSOF MICHIGAN. 


Western Assurance Co. 


OF TORONTO, CANADA. 


HON. GEO. A. COX, J. J. KENNY, 
President. V.-Pres. and Managing Director 








Assets, January 1, 1go1, in U. &., $2,016,370.79 


Surplus in United States, 638,430.58 
Income in U.S. for 1900, - 2,028,005. 19 
Losses paid in U. S. from 1874 to 1900, 20, 103, 120. 34 








SPEOIAL AGENT S: 
Northern Ohio, HARRY KITSON, Peninsular Bank Building., Detroit, Mich. 
Southern Ohio, H. B. HART, 137 E. Third Street, Cincinnati. 


lie (iuillih Life i 


gig?! 





vw. 
OF NEW YORK ig> 
| want the best men obtain- | 
able for several pieces of . 
‘et9 excellent territory—and are O46 
willing to make mighty | 
interesting propositions to 





‘i>, good men. . 
oA i 
a> a\¥ 

ADDRESS ‘ 
| W. B. Lane, Superintendent of Agencies 
| 66 BROADWAY, N. Y. CITY 





Every conceivable form of Life Policies 











A “MILLION DOLLAR” penchanens 
FIRE INSURANCE 


GIRARD cones 


OF PHILADELPHIA, PA, 





Organized 1853. ASSETS $2,078,168. Surplus $1,029667, 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILL. 


SUN 

INSURANCE 

OFFICE 
OF LONDON. 
Chief Office in the United States, No. 54 Pine Street, New York. 

1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT, 171La Salle St. CHICAGO, ILL. 

FTAGENTS WANTED. 





OLDEST IN THE WORLD. 





ESTABLISHED A.D.1710. 





Royal Union Mutual **4% .24cKson, 
Life Ins. Co. 


SIDNEY A. FOSTER, 
Secretary. 
Des Moines. 


The lowa Law Absolutely Protects the Insured. 
Liberal Policies. 


Highest Interest Rate. 


rlost 


Largest Cash Settlements. 





STAUDT & COLE, strate acrs., 
CANTON, OHIO. 





You cannot afford to spend your time selling Life Insurance 


without knowing what we have to offer. 





GHARTERED i866. 


THE HARTFORD LIFE 


INSURANCE COMPANY, 
HARTFORD, CONN. 


33 Years’ Successful Business. 


Every desirable form of up-to-date contract is issued by this old and sterling 
Company. All rates and values guaranteed in the contract. 


“RESULTS ARE BEST PROOF.” 
Eighteen and One-half Million Dollars paid in Benefits. 


Ratio of Assets to Liabilities, $142 to $100 





First-Class Contracts and Al Territory for Business Producers. 





GEO. E. KEENEY, President, CHAS, H. BACALL, Secretary 








THE WESTERN UNDERWRITER. 














INSURANCE BROKERS. 
E. J. SUMMERHAYS & CO. 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance » Maean on Mercantileand Manufacturing Risks 
n any Location; correspondence solicited. 


ARTHUR ELEVE. 


Broker and Underwriter, 





Handler of Surplus Lines, 
80-82 William Street, New York City. 


Correspondence Solicited with Outside 
Companies and Brokers. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, - CHICAGO, ILL, 


J. H+. LEIDING. 
FIRE INSURANCE. 

Masonic Temple, N. E. Cor. 3rd and Walnut, Cincinnati, Ohio. 
Telephone Main 2712. 


ROYAL EXCHANGE ASSURANCE, London, Eng., Est. 1720; 
losses paid, over $183,000,000. 

NATIONAL FIRE INSURANCE CO. ., Alleghenv, Pa. Net sur- 
plus, $171,524.19. PHCENIX FIRE INSURANCE CO., Hartford, 
Conn. FIDELITY & CASUALITY CO., New York. Plate Glass, 
Elevators, Boil« rs and Employers Liability. 


SURPLUS LINES. 


WESTERN CONSOLIDATED 
UNDERWRITERS. 
LITTLEFIELD & NORTMAN, Managers, 
160-162 Washington St., Chicago, Ill. 
Unlimited Liability of Underwriters. 


Will accept moderate lines on surplus business 
from agents, 
NEW YORK BRANCH OFFICB, 
80-82 Williams Street. 








INSURANCE ADJUSTERS, _ 
F. L. PARSONS, 


Adjuster of Fire Losses, 
29 Evciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 





F. E. BIGDEN, 
Insurance Adjuster, 


45 La SALLE ig Roo 


M 306, CHICAGO. 
elephone Central 856. 





| INSURANCE LAWYERS. 
White, Johnson, McCaslin & Cannon, 
Counsellors at Law, 


1416 to 1421 Williamson Bidg., Cleveland, 0. 





SPECIAL ATTENTION GIVEN TO THB 
LAW OP INSURANCE. 


BOWEN, DOUGLAS & WHITING, 


Attorneys and Couns-<lors, 
80-85 MorraTt BLock, DsrTrRoit, MIcH. 
Special Attention to Law of Insurance. 








H. J. Bootu S. PETERS. 
BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 -Boarp oF TRADE, 
Telephone 784 CoLUMBUS, OHIO. 
Special ‘Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING. West VIRGINIA 











T.B.Paxton, J.W.Wariington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys > mn Counselors at Law, 
UniTep Bank BUIL: CINCINNATI, OxIO, 
Special Attention to Insurance Law. 





BEFORE SIGNING A CONTRACT 


Don't Fail to See 


Ferguson Bros., 
General Agents for Northern Illinois, 
THE PRUDENTIAL INS. CO. OF AMERICA, 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 


SPECIAL AGENTS for Chicago. 
DISTRICT AGENTS for outside 


territory 
LOCAL AGENTS everywhere. 


LIFE INSURANCE AGENTS. 


Ican handle approved premium 
notes at reasonable rates. . . . 


J. M. HENDERSON, 
Room 530, 189 La Salle St., CHICAGO. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insnrance Agents & Brokers, 


177 LA ones STAEET, 
AGO. 


WANTED 








We Make a av... > Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 





NEW AND ATTRACTIVE FORMS 


—Or—- 


Customers’ Expiration Books.. 


in Paper, Lines and Morocco. 


Inventories, Policy Files of all varieties. 
MANUFACTURED BY 
THE GLOBE WERNICKE CO. 


THE WESTERN UNDERWRITER CO., AGENTS, 


413 Vine St., Cincinnati. 
SOLE AGENTS POR CHICAGO. 


LOCAL AGEN TS. 


DPEErwrmwmrmmmnnrnrnm™ 


C. A. FARNHAM & cO., 
4TH AND VINE Sts., CINCINNATI, OuI0. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 





nee 





LAr 





M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
Insurance. 
Conmenienas Solicited, Lines Large or Small. 
401-2-3 GARFIELD BLD6., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 
General Insurance, 
158 Superior STREET, CLEVELAND, OHIO. 
Members of the Ohio Association of Local Fire Insurance 
Agents. 








0. M. STAFFORD, GOsS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, Onto. 
The largest Agency = et pre a pod large lines. 

and an son AV@6s., 
Branch Offices: } nowntown Office: Century Bldg. 


FRED P. THOMAS & CO., 
General Insurance, 
STANDARD BurLpine, No 53 Eucirp AVE.,CLEVELAND, O. 
Special Facilities for placing large lines ‘in best E nglish 
and American Companies. Correspondence solicited. 








HENRY 0O’KANE, 
a Insurance Agency, 


THE WYANDOTT CoLUMBUs, OHIO. 
Special facilities for large lines. 





BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison Street, TOLEDO, Oxo. 
Facilities for carrying largelines. Grain lines a specialty. 


TREMAINE, DRAPER & CO., 
General Insurance, 

204 SupEeRiorR STREET, - CLEVELAND, OHIO, 

Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 








THE McGILLIARD AGENCY CO. 


Place Surplus Lines. 


Correspondence with agents 


solicited. Indianapolis, Indiana. 





FRANELIN’S INSURANCE SUPPLY 
HOUSE, 





164 La Salle St., Chicago. 


Newark, 
Ohio, 


Send 10 cents for sample policy of forms 


1846 —THE— 190) 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operation. 





W.R. ROSS, President. C. A.ROSS, Secretary, 
E. T. O’KANE, Special Agent. 





Incorporated April 17, 1876. 
Began Business October 2, 1876. 


The Central Manufacturers 


MUTUAL INSURANCE CO., 


VAN WERT, O. 
Liability of Members to Assessment $475,001.43 
Total Cash Assets $117,126.73 
Net Cash Sarplus 864,915.59 


H. V. OLney, Pres, F. W. Purmort, Sec’y and Treas. 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 


FIRE INSURANCE CO. 
Of Saierm, CO. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - * $57,530.78 
‘‘Maximum Security—Minimum Cost.”’ 


J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS: 
N. 8. Reed, . W. . W. W. Cockley, 
. Cc. Larwill, 2 oe A.C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00., 
i B. SMITH, Pres’t. BR. SMITH, Seo’y. 





J. W. Wacner Pres. J. M. Cook, Sec’y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
MANSFIELD, OHIO. 





OF 


Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINESS CONFINED TO OHIO, 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec'y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 








Experience in fire insurance, 13 years. 





RELIABLE AGENTS WANS 
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THE WESTERN UNDERWRITER. 
noeadaall 


PEN LF A 8 re sie Ure— 


score nos c cs : mit | —— ASSURANCE COMPANY 
asscrTs, ° “ ° . ** « ° 2 * 43,009,633.21 . 


























ng which makes Life Insurance perfectly safe, moderate in ° 
ete eee esoqetutirant, sols Home Office: W. E. cor. Fourth asd Elm, Cincinnati, Ohio. 
Evidence of the skillful and faithful — this ag we —_—_— 
found in its exceedingly low expense rate, and the remarkably Geeieien 
qute of mortality. For the full period of its existence, the death rate has company operates upon the mutual principle. Chartered and authorized um- 
heen only .61 of the rate indicated by the authoritative tables. ented pa teted modinte eek sn elalmaaaat a ed 
Correspondence with Agents solicited. . v6 
WILLIAM D. YERGER, Genenat Acent Wesrean Ono, THE HICHEST STANDARDS. 
METHODIST BOOK CONCERS BUILDING, CINCINAAT, CHER. The company issues all forms of legitimate insurance contracts, such as term, Kmiteé 
®. 8. SAFFOLD, Geneam, — cow re -—~J payment life, endowment and debenture policies. 
JAMES W. JANNEY, Genenas, Aarnr. Extraordinary inducement to Agents 
6 MARQUETTE BUTLDING, CHICAGd, Shs. will be made to a limited number tooperate in Ohio. None but men of high staaé 


SSETT & REESE, Gevenm y omen 
6A A Tae enn Gueent, CENeE, Gree. ing and good record desired. Address the AGENCY DEPARTMENT. 


= Massachusetts Mutual Life Insurance Co." 


INCORPORATED 1851. 








Assets Jan. 4, 1903, $26,245,622.04. Liabilities, $23,920,986.53. Surplus, $2,324,635.51. 
Definite paid-up and cash surrender values written in every policy. 
SOBRBN A. HALL, President. HENRY M. PHILLIPS, Secretary, 


CINCINNATI OFFICE: 20i Johnston Building. - F. C. CROSS, Manager. 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, Managers. 


The Siate Life Insurance Company | Mutual Reserve Fund Life Association, 


INDIANAPOLIS, INDIANA 


anpaew M. _ Srennee, SAMUEL QUINN WILBUR S. WYNN, 
V.-Pres. and Supt. of Agents Secretary and Actuary 





FREDERICK A. BURNHAM, Paesivenr. 


BIGHTY-ONB THOUSAND POLICY-HOLDBERS. 


TOTAL ASSETS, $12,264,838.21. 


| 
UNPARALLELED RECORD | 
Ineurance Admitted Reserve Admitted 
Liabilities | 





force Assets and all other Surplus 
1896.... $3,548, st0, $2, — 
ae...  etacceee eee,770 ees, <2 819,907 THE TWENTIETH ANNUAL STATEMENT 
1897.... $11,885,500 $160,891 $es 3 ity 615 
190°...$ Ug 048, ra Gite Se, ¢. $isz, 2.937 5 2187S ese. SHOWS THAT THE 1900 BUSINESS BROUGHT 
‘ > n Increase in Income. 
1900... $28, 339,817 $671,370 $409,594 $261,775 An Increase in Assets A 
Deposit with State of Indiana tor Protection of all its Policyholders An Increase in Surplus 
A HALF MILLION DOLLARS AND 
reserve value with the State of Indiana, in 
ieuee w Sat call ao pootteat Fm nn fa DA hy Law of Indiana. An Increase in Insurance in Force. 
mmm ams ey a rete Sag aT 
AL 
prosperity of his Company as {t grows and prospars: i ena tho avorage agent to win a com- NET SURPLUS, $1,187,617.68. 
petency and hecome independent. WRITE FOR PARTICULARS. 





The Company has desirable territory for capable men. Contracts direct with the heme ottice. | Total Death Claims Pald since Organization, over Forty-four Million Dollars. 


ABILITY STABILITY, LIBERALITY, MUTUALITY. 


Do you realize how masterful is the management, how great is the strength 
and how broad is the plan of 


THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 


RICHARD A. McCURDY, President? 





On the rst of January, 1901, the assets of The Mutual Life were larger by $35,646,000 than the net cash 
assets of the United States Government, including the $150,000,000 of gold reserve. 


Total cash assets of the United States Government, January 1, [901-....-.--.-.-- eee coeeeneneee $290, 107,072 
Assets of The Mutual Life for the protection of policy-holders, January |, (901....... $325,753,152 


The Mutual is the strongest, largest, most progressive Life Insurance Company in the world. Its assets 
are Clean and well invested. It issues the most attractive and desirable policies. There is no better com- 
pany for which competent and reliable men, who are not rebaters, can work. Experienced agents 
may address 


GEORGE T. DEXTER, Superintendent of Domestic Agencies, Home Office. 
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GENERAL CASUALTY. 
P.W.WARD,Gen. Agt. Cleveland. 
FRED RAUH 

















CASUALTY 


AND-~+-¢—— 


SURETY 


U N lON COMPANY 


Wainwright Bidg., ST. LOUIS, MO. 














Individual Accident, Health 
and Plate Glass Insurance. 


~worwrwer8,:,_ewowwrrrrrrrrrrerrerere 
aeeooouorcrrcrrrrrerreeeeerrrrrrrr 
































Gans 

$| NORTH DAKOTA 
U KEN aK {| SOUTH DAKOTA 

Ins. Co. of America, | | ff| NEBRASKA 

. KANSAS, 

Western Department, H OKLAHOMA. 

PD. MeGRBOOR Mange. «CG. SHEPARD, At amg. ff) COLORADO. 
ROVAL BUILDING, CHISAGO. Sarees ‘ 




















Handlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


CHICAGO. 


SAMUEL GANS, Manager, 








Long Distance Telephone, 
Main Express 275. 


THE EZEKIEL & BERNHEIM C 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
No. 334 Main Street. 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
Cc. BE. ROTHSCHILD, Special. Leng Distance Telephone [ain 1368 
G@ Adjusters will please telegraph or telephone at our expense. £9 





Ppt Accident 
and Health 


Policies. 


BEST COMMISSIONS. 


or new vous. 


LARGE BENEFITS. LOW RATES. 





Assets, $899,232. Surplus, $388,441. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


© E. MoBrips, President. ° E. G. Roprxson, Secretary 


The National Masonic Provident Ass't, 


MANSFIELD, OHIO. 
Incorporated 1390. 


MEEKLY INDEANITW 


$3.88 to $30.00 tor Sickness. $4.00 to $60.00 for Accident. 
PROVISION FOR AGE. 


Is the only Company that has ever made a continuows success of the sick 
benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 
Maa-Masens Accepted when properly recommended 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK..... 





«za COPY ON REQUEST. 


The Penn Mutual Life Inswrance Co., 


921-3-5 Chestnut St., Philadelphia. 








LONDON GUARANTEE AND ACCIDENT GO. 


(LIMITED) 
oF LONDON, ENGLAND. 


' HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER. 


pn'n B Sean) Tin Individual Accident, Employers, General Lax 
ge REO bility, Workmen’s Collective, Eleva- 
tor and Teams Insurance. 





CONKLING, PRICE AND WEBB, P CRAS. L. RAYMOND, 
Gea’) Agents lilinois, Missouri and Indiana, Gen’! Agent Michigan, 1229 Majestie Be. 
New York Life Blag., Chicago. Detrott. 
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